
Deal Analysis

Clicking the use case, 
selects it and adds the 

use case to the 
“selected items” in the 
sidebar; user can add 

as many items

Clicking on the 
selected use case takes 
you into the use case



Input client details

Deal analysis / Target Screening

Define ideal target/buyers 3 Evaluate propensity4Evaluate strategic fit

Guided steps takes the client through 
each step

Breadcrumb tells you that you are 
inside Deal analysis and within that 
Target screening use case. User can 
click on Deal analysis to be taken to 
previous page with list of use cases
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+Add More
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Initial Matches
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Explore
Use the configurable grids to visualize the list of potential targets/buyers each of which is scored based on strategic fit

User can 
collapse the 

sidebar to give 
the visual 

more space

Settings 
button will be 

used to 
configure grid 

elements
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Explore
Use the configurable grids to visualize the list of potential targets/buyers each of which is scored based on strategic fit

Grid Factors

X-axis

Y-axis

Size of the bubble

Color of the bubble

Revenue growth

Margin percentage

Revenue

Not selected

SAVE



Input client details

Deal analysis / Target Screening

Define ideal target/buyers 3 Evaluate propensity4Evaluate strategic fit 41

Review
Review the list of shortlisted companies that are now scored on their propensity to transact

User can 
collapse the 
sidebar to 
give the 

table more 
space

Threshold propensity score greater than or equal to


