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masterdat
MLM: KpaTKo O peLLeHUM @ asteraata

MASTERDATA LOYALTY MANAGEMENT — os10 pelenve, kotopoe nomoraeT 6uaHecy

CTPOUTb U yNpaBnATb NporpaMMamy fosifibHOCTU M HacTpauBaTb NPOMO-MpaBuna, a Tak ke ynpaensaTb
BO3HarpaxaeHusiMu.

KnioueBas pyHKLMOHANLHOCTL MNoaxon k popaboTkam U pacluMpeHnusMm

* YnpaBreHue y4acTuamMum 1 y4acTHUKaMm
nporpamMmbl NOANLHOCTH

«  OwMHukaHanbHaga pernctpauma B I1J1

« UeHTpanusauusa ynpasneHnsa nporpammon
NOANBHOCTU

+ [lepcoHanunsauuu Bblgayn 6annoB U CKMOOK

* [loBbIWEHNE YPOBHA BOBIIEYEHUS B NporpamMmmy
NOANBHOCTU

*  [enmudpkaumnsa nporpamMmmbl NOASILHOCTU N NPOMO

BO3MOXHOCTU NNAT®OPMbI

KINMAEHTCKUE PACLUUPEHUA

AOPO NPUNOXEHUA




MpuHUMNLI M apanBepbI @ masterdata

Expertise is the driver Solution flexibility Enterprise-level

Expert-sales and implementation We don’t create boundaries High-load tolerance allows us to solve
projects drives customer’s trust and restrictions, we solve them enterprise business challenges




SAP Qualified SAP Certified
Partner-Packaged Solution Solution

Certificate of Yz Certificate

SAP INTEGRATION CERTIFICATION

SAP® Qualified

Partner-Packaged Solution SAP SE
hereby confirms that
the interface software for the product Masterdata Loyalty Management 1.5
SAP hereby confirms that the packaged solution from of the company MASTERDATA 000

has been certified for integration with SAP Marketing Cloud via the SAP integration
scenario based on an ICC Integration Assessment for SAP Cloud Solutions.

named
This certificate confirms the technical compliance of Masterdata Loyaity Management 1.5
with SAP certification procedures.

that addresses the specific marketing business needs of companies in Russia, has been reviewed and The certification test is documented in report no. 16232 and expires on 15 July 2021

qualified as an SAP-qualified partner-packaged solution for SAP® Customer Experience® solutions.
SAP Test System:  SAP Marketing Cloud

This solution is deployed based on a predefined scope, leveraging the use of preconfiguration, accelerators, The certification is listed on the SAP Certified Solutions Directory: www sap.com/csd

methodologies, and tailored partner services to help customers run simple and realize a rapid time-to-value

with reduced risk and a predictable outcome. 5 :
Certified Functions:

: Integration with SAP Marketing Cloud
Date.lssued‘ S‘-"?“‘”?"?’ 15,2020 Application running on SAP Cloud Platform
Qualification Expiration: September 15,2022 3 2

Integration test for the functional use cases
- Loyalty member registration

- Loyalty member update

- Bonus point account data update

- Mass bonus point accrual

- Target group transfer

= oy VDaum
] Parvathy S
SAP Labs India - Bangalore, 15 July 2020
SAP’ Certified vy
Vincent Ruty Cathy Daum h Rty stomer THE BEST RUN | y
Vice President Senior Vice President
Partner Solution Centers Cloud Sales and Solutions

Global Partner Organization Global Partner Organization




YCTAHOBKA HA
OOAQYHbIEe NAQTDOOPMBI

OTKpbITbIE API Moaeas «lMoaAnuckay
boicTpasa MHTerpauums

HeorpaHu4YeHHbIN AQHALLAMDT AAS

CoBpemMeHHbIu Ul
paspaboTkn MUKPOCEPBUCOB P

AocTtyn B SAP Store lpocToTa MACLLUTAGUPOBAHMUS

becnAaTHbIe U NPOoOHbIE BEpCUMU
CepTUDULUPOBAHHDbIX PA3PAOOTYMKOB




OCHOBHbIe
OYHKLMOHAAbHbIE DAOKM

BOHYCHbIE BANJIbI MPO}[e

HacTtpownka npasun Ha4ncrneHus n BOGO, cknaokvnGERy e\ es>

cnncanHusi, npaBun NCNONbL30BaHUA KaTeropum Gopsl,

N KoHBepTauum 6annos, cropaHue, co a yeka
PYYHbIE HAYUCNEHUS U MHOro€e

npyroe

BO3HAIPAXOEHUA

KynoHbl, nogapoyHbie
cepTudukaTtbl, 6egxun n
domLLKK



4 wara 3anycka npomo-akuuu

1) PLAN — PROMOTION CALENDAR

Plan loyalty programs activities with CT Loyalty promotion calendar. Take a helicopter
view of all promos and bonus rules to make a right decision in your loyalty program.
Ability to sort and filter rules gives users clear picture of your next steps

2) SET — RULE BUILDER

Take an advantage of user-friendly rule calendar. Use math function, comparison
operators, dynamic attributes, counters, and logical operators to create right rule
condition. Prioritize promos. In the rule's result, you can not only provide a discount or
bonus points, but also assign personal coupon, certificate, or badge

3) TEST & RELEASE — RULE SIMULATION

Make sure everything works exactly how you planned with rule simulation tool, which allows
you to create a user activity and test it before you go to production. Rule simulation tool
clarifies, how many bonuses will be accumulated when a real customer will make a
purchase

4) ANALYZE — DASHBOARDS & ANALYTICS

Make sure everything works exactly how you planned with rule simulation tool, which allows
you to create a user activity and test it before you go to production. Rule simulation tool
clarifies, how many bonuses will be accumulated when a real customer will make a purchase
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METOAOAOTIUA

UMMNOPT

Mwurpaunsa doannoBbim
nMmnoptom unmn yepes API

OOKYMEHTALUA

NHCTpyKumn, rangpsl, obyyatoimne
Martepuarbl, ONMCaHNe apXUTEKTYpPHbI
1 npumepbl 3anpocos K API

WHTEIMPALIUA

BbicTpasa nHterpauus c
nomoLlbto rotosbix API

NMOAAEPXKA

Ob6yyeHne, obyyatomne
Martepuanbl, MIHCTPYKUMN K
obpaboTka obpalleHunn
nosib3oBaTesien



0  PELLIEHUSI MACTEPOATA
P PELLEHWS SAP

LleHHoCTb gnsa noptdonmo UT-pewieHnn @R PAKTVIKV COBCTBEHHOM PASPABOTKM
PPOHT-O®PUC
MapKeTuHr JlosnbHOCTL E-commerce
«  EguHbiii npounb KNneHTa *  Y4acTus v yqacTHukm B[] +  TOCTPOeHIe NHTepHET-MarasuHa
*  MukpocermeHTaums *  YnpasneHue npasunamu *  Mapketnneincol
*  Customer Journeys oANbHOCTN *  MobunbHble NPUNOXKEHUA
*  OnTrkaHanbHble KOMMYHUKaLMK «  BoHycbl, cCKnaKn, BO3HarpakaeHns e YaT-60Thl
* PekomeHpauun * KapTbl, cepTncmkaTbl, KynoHsbl + JloctaBka

* nepCOHaﬂbele npennoXXxeHnA

* Paboyee mecTo onepaTtopa * Peructpauyus, asTopusauus * (CO60p KayecTBEHHbIX AaHHbIX
*  PobotnauposaHHbIi 063BOH* + bBesonacHOCTb KNNEHTCKMX OaHHbIX * [lpencTaeneHuve onbiTa
+  O6palleHns n obeny>xnsaHme * [lpodunb KNMeHTa HECKONbKNX 6peHaoB B3aMOAENCTBUS KIMEHTOB C
6peHaom
B3OK-
ooUC

PacumpeH A U UHTEerpaund

MalunHHoe oby4eHne PaspaboTka HaHHble n aHannTuKa NHTerpauyus

A1/ a¥a aYal=1V, al=.




BepxHeypoBHeBas apxuteKkTypa NnpuroxeHus

Business Users

(] L

T ]

SAPUI5 Runtime

<

SAP Cloud Platform

1

OData Analytics

App

POS

g

Y

Desktop

REST / OData

Java API

r

JDBCj

HANA
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CLEHAPUN
UCINMOAb3OBAHUA
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KnroueBble USER STORY

Perncrtpauus B nporpamme

IMMUCCUSA KapT NOSANbHOCTU
[MpenocTtaBreHne gaHHbIX yd4acTHuKa )1 B kaHan
N3meHeHne gaHHbIX ydacTHuka M1
3ameHa unu 6noknpoBKa KapTbl y4aCTHUKA
icTtedeHne cpoka gencrteus KapTol
Pa3bnokupoBKka KapTbl y4acTHMKa
HacTpouka rpynnbl npasusi

HacTpouka npaBuna

BeneHvne npogykroBoro Kkaranora
CosgaHne HOBOro NpoaykTa B CUCTEME

BeneHne akUMOHHbLIX CMUCKOB

master

[NepcoHaxu

CH-002 Menemxep NN

MpensapuTensHbIe yCrosua
B cucreme MLM
HeoGxoauMble napameTps!

Ib30BaTeNs - MeHeaxep M

BusHec-cxema




[MpmMepbl HacTpanBaeMbIX MPOMO-MeXaHUK @ masterdata

Buy one — Get one Habopbl n KoMmnnekTbl NMepcoHanusauua ueH OaHopa3oBble akuuu

AKUMKN  OTNOXEHHOro NMpomo-Koabl yepes NMepcoHanuaupoBaHHbIe Tier promotion (kynn Ha N
AencTBuA (KyrnoHbl) napTHepoB rmybokKkue CKuakKu 3a MecsL, NONy4u CKUAKY)
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NMpumep. 34 AUCKOHTHbLIX MexaHukm MLM

[Mpogaxka M ToBapos no ueHe N

Ha KOHKpeTHble ToBapHble NO3ULUK
durKcMpoBaHHas LieHa 3a ToBapbl

3a komnnekT / kateroputo / 6peHa / cnncok
durKcnpoBaHHas LeHa KoMnnekTa

M% 3a kaxgble N pybnen yeka

M py6nen kaxayto N noauumio vyeka
HononHuTenbHas cknaka 3a kaxayro N nokynky
ToBapHOe nNpeasioxkeHne — nogapok

Pasmep ckuakum B 3aBMCUMOCTM OT NPOLLIIOro nepuoaa
[MOBbILLEHHbIE CKUAOKM B CHACTIMBLIE Yachl
[MOBbILLEHHbIE CKUAKM B ONpeAeneHHble JHU Heaenu
[MoBbILLEHHbIE CKUAOKM B ONpedeneHHble AHN Mecaua
YnpasrneHne «uLKamMm» Unm «CTuKkepamm»

Ha niobumble ToBapbl

Ha niobumble kateropumn / 6peHabl / cnvckm

Kaxxgbin N ToBap yeka — 6ecnnatHo

18.
19.
20.
21,
22,
23.
24,
25,
26.
27.
28.
29,
30.
31.
32.
33.
34.

@ masterdata

Ha nepByto Nokymnky

Mocne npoxoxaeHna onpoca

Mo pesynbraty NpoxoxaeHus onpoca
Mcnonb3oBaHne 3apaHee pacCcYMTaHHbIX AUCKOHTOB
[Mpw gocTmxeHun onpeaeneHHoN CyMMbl Yeka

3a onnarty kapTton baHka-napTHepa

Mo reonnokauMOHHOMY MPU3HaKy

3a NoKynkn B onpeaeneHHoM MmarasuHe

Cknakn B BblIbpaHHOM KaHane npogax

3a KaXkgoro npuBeaeHHOro apyra

Cknpgka coTpygHuka

3a kaxxagyto N nokynky B Te4eHue 3aaHHOro nepuoga
3a onnaty HanM4HbIMn

[ns uenesbiX rpynmn (CErMeHTOB) KNUEHTOB

Cknakvn ons BnagensueB ypoBHS Unm ocobomn KapTbl
[ns BEpHYBLUMXCS KNMEHTOB

ﬂ,]’lﬂ nepeweglmnmx no CCbiyike
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Npumep. 34 60HYCHbIX MexaHukn MLM

% ©GOHYCOB Ha BCe ToBapbl

ABCOontoTHbIN BOHYC Ha ToBap

OTaenbHble NpaBuna Ha KOHKPETHLIE TOBapb!
Bannbl 3a KOMnnNekT

«3a kaxgble N pybnen yeka»

«Ha kaxgyto N nokynky»

B 3aBucmmocTn oT npoLunoro nepuoga
PeaktnBauna (oaBHO He nokynan)
CyacTtnusble Yachbl / OHU

IMobumble ToBapbl, KaTeropuun 1 GpeHbl
[MOBbILLEHHbIN DOHYC Ha caMbll AELLEBbLIA TOBApP
CobcTBEHHas ToproBas Mapka
Welcome-0oHyc

PedepanbHas perncrpayus

AKLUMNOHHbIe Bannbl

Tatowme 6oHycbl (NOCTENEHHOE CropaHue)

B 3aBMCMMOCTM OT XapakTepucTuk ToBapa

18.
19.
20.
21.
22.
23.
24.
25.
26.
27.
28.
29.
30.
31.
32.
33.
34.

@ masterdata

YcTaHOBKa JIMMUTOB Ha4yMCIieHUn
Onnata 0o N% oT o0Lien cyMmmbl Yeka
Ha kaxayto N nosmumio yeka

3a kaxable N no3vumin npoaykta
OTnoOXeHHble Ha4YnCneHns
[MoBbIwaWMM KO3 PULMEHT

3a 0enCTBUA, He CBA3aHHbIE C MOKYMNKOW
MpegpacyeT / JInCTUHr

B 3aBucMmocCTn OT ypoBHS / KaTeropum
Ha cermeHT TOBapoB

Ha uenesyto aygutopuio

KynuTtb Gannebl

[Mokynkn B onpeaeneHHoM pernoHe/marasmHe
B 3aBucmmocTn ot cpefcTtea onnatbl

B pamkax kaHana npogax

[Ans coTpyaHuKoB

MaccoBble HauMCcneHNs1 N CNUCaHus
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PYHKUMNOHAIJIbHbIE
BO3MOXHOCTW
MASTERDATA LOYALTY
MANAGEMENT



KoHuenuusa nporpamMmmsbl JIOAJIbHOCTU

«JIlobuMbIU NMOKynamersib»

Peaucmpauyus
KyroH Ha ckudky 10% npu peaucmpauyuu

500 6annoe Ha cyém 0o 31 agaycma

CmeHa ypoeHsi

[NpuceoeHue yposHs «ba3o8bil»

[MpuceoeHue yposHs «[1pod8uUHymMbIl»

[lpuceoeHue yposHs «VIP»

[lokyrika e po3HuUue

7% 6arnos Ha ece cmuparlibHble MopowWKU

5% b6annoes 3a kamezaopuro «bbim. xumusi»

llokyrnika ¢ ornnamou oHnauH

lNoebiweHHbIU 60HYyC 10% Ha nepasyto rnoKyrnky

[locmosiHHasa ckuoka 5% onsa VIP knueHmoes

'pynna npaBun

OnpepgensieT TMN paboTkl NpaBun
HasHayaeT peXxmm BbITECHEHUS
XapaktepusyeT rpynny oopaboTku
3agaet ba3oBoe ycriosue

NMpaBuno

BxoauT B rpynny npasun

NmeeT nproputeT nepeq apyrumu
npasuamm

Copepxut ycrnosue

OnpegensieT MexaHuKy 1 pesyrnbsrar




OcHoBHas (hyHKLUNOHANbLHOCTb

YnpaBsneHue npodunamm y4acTuu
O6orawante npoduns yyactmsa B nporpaMmme
NOSANbHOCTU NepCcoHann3npoBaHHbIMU
AAaHHBbIMW

YnpaBneHune npomMo-akumsaMmm ¢ NOMOLLbIO
possneHsTe rMOKum noaxon, K
doopMNPOBaHUIO npaBur ans
CTUMYNUPOBAHNS POCTa NPoJax

BosHarpaxpeHus
[MpucBanBanTe YHUKaNbHbIE KYNOHbI U
B6engku nokynaTtensm

@ masterdata

UHTepdcenc TectnpoBaHus
byaobTte yBepeHbl, YTO HAaCTPOEHHbLIE NpaBuna
cpaboTanun MMeHHO Tak, KaK Bbl Nf1iaHMpoBanu

NMpomo-kaneHpgapb
AHanusnpynute BCe 3anylleHHble akuum B
yaoOHOM Bu3yaribHOM popmaTe, WUCMNosib3y4

pasnuyHble doyHKUMOHasbHbIE 7
é\pOHonormqecxme JonneTpbl
HanuTUKa

ObecneybTe KOHTPONb BeOEeHUs akuuin B
pexume pearnbHOro
onepaLmoHHOIro KOHTPONS

BpEMEHN ans




OnepaunoHHasa aHanNUTUKa

Bce yyacTtus

Description: o06wnin  pakypCc C KpaTKum
Ccpes3om NHopmaunmn o] BCEX
3aperncTpUpPOBaHHbIX N aHOHUMHbBIX y4acTUsX,
3aBefleHHbIX B cucteme

Business Value: nosBonger  nony4uTb
ObICTPbIA AOCTYN K MOSIHOM WHpopMauun o6
ydacTuu, pelnTb UHUNOEHTbI NN OTBETUTL Ha
BOMNPOC KJ/IMeHTa C MNOMOLWbI0 UHTepdenca

CUCTEMDI

=N T o TN TN T
- HONONONONONG
Bee Chzon anaa i Avena Sacrmpont rrEen Ton
knn Cratyc Tunyuactus  YposeHsyu.. CymMapHsii6.. s ®amunus Howep KkapTs!

0000000926 Cepetpo 0.00 6a71(08) ;gg’ff;zggsﬁ%' ggigfﬁgﬁgﬁggé' 3000000000000009
230000000028 Hauvcnenvie Ceweittoe Mnatuka 0.00 6ann(os)  AmuTpuit Merpos 3000000000000015
230000000028 Hauvcnenvie Ceweiitoe Mnatuka 0.00 6ann(08)  AHa Merposa 3000000000000015
230000000025 Hauvcnesvie Nnurioe 3on00 0.00 6ann(0s)  Mean Arees 3000000000000008
230000000028 Hauvcnenvie Ceweittoe Mnatuka 0.00 6ann(os)  AmuTpuit Merpos 3000000000000014
230000000928 Hauvcrenvie Cewmeiitoe Nnatuka 0.00 6a17(08)  Aa Merposa 3000000000000014
230000000027 Hauvcnenvie Nnaroe Cepepo gzg(g) Avaronuii UyryHos 3000000000000011

HOaw6opp yyactus

Description: pawoéops, KpaTKo
ONUCbIBaKOLWMA aKTUBHOCTb MONb30OBaTENS,
KJIIOYEBbIE UCTOYHUKN Ha4vucneHusi, 6anaHc u

AP.

Business value: nossonsier nony4nTb
npencraeneHne 06 akKTUBHOCTUM M LEHHOCTU
KOHKPETHOrO y4acTus, a TakxXe nosy4y1Tb Cpes

NocnepgHue onepauyun

Description: 06wy pakypc C MNOSHbIM
nepeyHeM akTUBHOCTEW, MepedaHHbIX B
cucTtemy

Business Value: nomoraet meHemkepam
ObICTPO HaWTW HYXXHYIO Ornepaunio W«
nonyyYnTb MHOPMAaUNIO O pesynbTaTax
Ha4NCneHus, CnuncaHmns, Nony4nTb

no BCeM oriepaunsm

ObICTPbIN OOCTYN K y4acTUIO

MCTO4HUKM HaumcneHnn Onepauun
Yyactue :
- — 2|[wol|[So]| mouck
[Dara peructpaumm: 20.08.2018 (8 m.8 4. ) JZ\ Vip onepauyn Tun [Data onepauym Kapra YuacTHuK Cymma mmiwaﬂ) Craryc
y U M Cesieback =5 Bonus_656 Mokynka 05.10.2020 14:59:27 3000000000000008  VlgaH Arees 10000.00 10000.00 3asepueno
K /’ [ Mokynka 16949.5 Bonus_657 Mokynka 05.10.2020 14:59:27 3000000000000008  VlgaH Arees 10000.00 10000.00 asepuero
V LI — Bonus_655 Mokynka 05.10.2020 14:59:27  3000000000000008  VigaH Arees 10000.00 10000.00 3asepuero
ACTIVE &,/ 1601890055387_...  PyuHoe Hawncnenvie  05.10.2020 12:27:35  3000000000000008  Viga Arees 600.00 600.00 Cosparo
Privedi_druga MpuseaeH Apyr 01.10.2020 12:42:55 3000000000000008  Viga Arees 0.00 0.00 Cospato
BoHycb! Aktsiya_kanistry Mokynka 22.00.2020 16:40:00 3000000000000015  [mwpwii Metpos 150000 1500.00 Cosgaro
KonuuecTso nokynok =
R s Tary_vozvrat._fin Bo3BpaT Tapbi 03.00.2020 16:23:21 3000000000000011  Asaronuii Uyrysos  0.00 0.00 Cosgato
D‘W"LV ”31 = @ Oplata_sverh_80p... ' Mokynka 03.09.2020 14:35:53 3000000000000011  Awaronuii Yyrysos  1500.00 1500.00 Cospgato
:M — ——— Kon-Bo np aHewn ¢ h 52337RUB Test_oplati Mokynka 03.09.2020 14:35:53  3000000000000011  AHaTonwiii UyryHos  1500.00 1500.00 CospaHo
M::‘::“ 2;5"911“9“ NOKynKu YA BOBK TIoRTION Oplata_do_80proc  Mokynka 03.09.2020 14:35:53  3000000000000011  AHaTo/uii UyryHos  1500.00 1500.00 Co3paHo
Tary_vozvrat Bo3Bpar Tapbi 03.09.2020 14:23:21  3000000000000011  Asaronuii Uyrykos  0.00 0.00 Cospao
Bonus_651 Mokynka 03.09.2020 13:59:27 3000000000000011  Asaronuii UyryHos  10000.00 10000.00 3asepuero
Wctopun nokynok, cymma Bonus_za_rybalkul  Mokynka 03.09.2020 13:59:27 3000000000000011  Asaronuii Uyrysos  10000.00 10000.00 3asepuueHo
Bonus_za_rybalkud  Mokynka 03.09.2020 13:59:27 3000000000000011  Asaronuii Uyrysos  10000.00 10000.00 3asepuero
Average_Check0  Mokynka 03.09.2020 13:59:27 3000000000000011  Asaronuii Uyrysos  10000.00 10000.00 3aBepueHo



AHanuTukKa nporpamMm nosAnibHOCTU

RFM Analysis

Description: rotosbin gawbopg ¢ aHanm3om
KJINEHTOB no  4acrtote, [OaBHOCTU n
MOHETAPHOCTU MNOKYMNOK

Business Value: nossonsier mapkertonory u
PYKOBOLMUTESO ONpenennTb COCTaB CErMeEHTOB,
K/IOYEBbIE  ABWXKEHUST  Mexay HuMU I
NPUHMMATb PELLUEHNE O 3anyCKe HOBbIX MpaBuJl

Clients Segment Migration -,
Select Start Segment

Select Start and End Months for Analysis

Summary Dashboard

Description: pawbopg ¢ aHanusom

HOBBbIX perncTpauum, aKTUBHOCTMN,
COCTOSIHNIO BOHYCOB 6a3bl
Business value: Mo3BONSAET

PYKOBOAMTENO MONYYnUTb ObICTPLIA Cpe3
O COCTOSIHUX MpOrpamMmbl NOSIbHOCTY B
peanbHOM BPEMEHM

Summary Dashboard Time Period Shift N Months
01.08.2019 - 31.08.2019 Menth v | |12

9565 100,00%

vs. Previous Month

Unknown 046% 20 67

5 337 713

+131,7%

Financial Analytics

Description: knto4yeBon cTpaternyecknia
pgawobopn O BAMAHUM  NPOrpamMMbl
NosAANbHOCTU Ha hMHAHCLI BU3Heca

Business Value: nossonsier npuHnmaTb
peweHns 06 W3MEHeHUN cTparternm
nporpamMmMbl  NOSNIbBHOCTM Ha  OCHOBE
AaHHbIX

. . Ti Period
Financial Report R
May 2019 to May 2020 g I
September October November Dec
May2019 June2018  July2019 August2019 2019 2019 2019

Revenue & Monthly End Balance Revenue Recognition Rate vs. Redemption Rate




®yHKUMOHaNbHasA apXUTEKTypa

peLleHus

YnpasneHwe oCHOBHLMM
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Ynpasneuue npasunamm NN

AAHHbLIMK YHACTHHKA

E
|
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YnpasneHue
yyactuamu NN

YnpaeneHve
OVHaMUYECKMI
atpudyTamu 1
CcyeTYMKaMm

Vnpasnesxue kapTal

NOANBHOCTU

Ynpaenexue
LEiCTBURMM

Ynpaenexue
yHUBEPCaNbHLIMK
CnUcKamu

HacTpoitka npasun

Ynpagnexve
EEPCUOHHOCTE
npasun

Ynpaenexue
KMOKaMM 1 MPOMo

Denmxamu

/NpasneHne Tunamu

aCTUA

yyacTHukamm Mn

YnpaeneHve
haxTamm

Ynpaenexue
¥aranoramm
o0bexTos

/NpaenexHue
AKUMOHHBIMMA
CnucKamu

Mnaxvposaxne
npasun

CumMynauua

BLINONHEHWA npasun

YnpasneHue
npasunamu
HAYMCNIEHNA U
cnucaHus Gannos

npasneHue
YPOBHAMM Y4aCTUAR

YnpasneHu

OannbHbLIMK CHETaMK

Ynpasnesn
npoayKTamu

pasnexue cpo
#13Hn Gannos

MpoueccuHr
npasunam

Ynpasnexve
DeHeuTamm

master
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TEXHUYECKAA
WHPOPMALIUA



OCHOBHbIe 0O0BEKTbI NPOrpaMmmMbl JIOANTbHOCTHU
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BepxHeypoBHeBas apxuteKkTypa NnpuroxeHus

Business Users

(] L

T ]

SAPUI5 Runtime

<

SAP Cloud Platform

1

OData Analytics

App

POS

g

Y

Desktop

REST / OData

Java API

r

JDBCj

HANA




ApxuTeKkTypa cepBepa NpuUrioXxXeHUmn

Application Ul Layer

Master-Data: Activities: Configuration:
Memberships Activities Rule Builder
Cards Activity ltems Rule Simulator
Members Activity Payments Dictionaries
Point Accounts. .. Point Transactions Object Types
Application Core Layer
Master-Data: Point Accounts: Benefits:
Memberships Point Account Sets Benefits
Cards Point Accounts Badges
Members Point Transactions Coupons

Rule Engine:
Processing
Rules
Groups

Activities:
Activities
Activity Iltems
Activity Payments

Application Persistence Layer

Database:
Membership
Cards




UHTerpaunoHHbIN noaxon

Integration Approach

SAP Cloud Platform

Loyalty Java
Application

REST
https

APl Management

Integration Approach

SAP Cloud Platform

Loyalty Java
Application

REST
https

APl Management

REST )
hitps Third Party System
Intranet
S
1o}
(13
C
= REST .
https secure tunnel———p S — https_) Third Party System
S
o
(@)
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SUMMARY

past

recent

future

* Rule & promo calendar
Ul

* Advanced product
hierarchy

+ Easy-Migration tool

* Visualization tool

« (Catalogue management
tool

New advanced Ul for rule
simulator

“Change history” interface
Tableau analytical reports
SAP Marketing Cloud
integration:

« Segmentrules by
customers and
products

« Accumulate bonuses
massively

Quarterly releases

Bug fixes, enhancements

Architecture refactoring
SAP HANA optimization
Rule & rule group statistics
Blue-green deployment
SAP Marketing Cloud -
MLM on SAP CP: best rule
recommendation
Salesforce - MLM on
Heroku end2end scenario



What's new in 2020'H1

Rule simulation tool Tableau reports Migration tool

Description: the tool allows customers to Description: Several analytical stories Description: the tool allows analysts to

create an order to test recently created rules with reports inside in Tableau make migration with two clicks
without accessing Postman or other tools

requiring json knowledge

Business Value: Business users now able to Business value: Customers and Business Value: With the tool businesses

test new rules with easy-to-use tool and to managers will have easy access to crucial will be able make migration seamlessly

avoid  business-critical mistakes before loyalty program information and to assure quick and accurate

releasing a promo prompt reaction to business environment

Cuynaop npasun Summary Dashboard Time Period o P S — —
L O) 01.08.2019;31.?"87.720’19 font S o »

Bavse o ety oses 100,00% o Omemumpann . e —
o — W ARRANN NN\ ™ Bl x|
T S— B, peaynerar s ” ’

Unknown 0,46% 20,67

37,29 vs. Previous Month
MO3NLMA(2)  MNATEXV (2)  AOTIONHUTENBHAS HGOPMALIMA  CUMYIIMPYEMBIE MPABNA

EYne N ICTOUHVIK
K . Previous Month +10,4% onth o nucanve ou nucanie
: 75,47 CrpaBouHyKkY )
Banwen Her parHbix Her fakibix
e o 0,34%
Mosuy Mapamerpb! )
D Tpoaykt Cymma OuvuieHHan cymma Mepa Konwecrso Bangen
= Revenue Recognized

1 13471 1000 1000 Lityka G 1

]

| [m

= 2,40% 74638 5337713
? e 0 =0 Kurarpams = 10 Ll -64,9% vs. Previous Month 6 vs. Previous Month +131,7%vs. Previous Month

24,59

W
L 3anpoc  Ompasims | 3akpems S i
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Ingka Centres
INGKA

CENTRES

3AnyCcK HOBOM MPOrPAMMbl AOIABHOCTU U
PELLUEHUMN AAR LLEAEBOTO MAPKETUHIQ

O KomMnaHuu:

Ingka Centres CTpouT 1 YMPABASIET TOPTOBbIMIM LLEHTPOMMU,

HQ TEKYLLMM MOMEHT B MOPTAIOAMO 44 TOProBbIX LLEHTPA B 14 CTPAHAX
MUPA, MTPUHUMAIOLLLMX 480 MAH MOCETUTEAEN KAXKABIM TOA.

KoMMaHMa OKTUMBHO PA3BMBAETCS, OTKPbLIBAS HOBbIE TOPIOBbLIE LLEHTPbI U
HOBbIE HAMPABAEHMS.

KoAn4ecTBO COTPYAHUKOB B POCCHM: 1 TbIC. YEA.

ApEeHAHbIE NAOLLLAAMU: 2 MUAAMOHA KB. M.

KoAnyecTBO marasmHoB BHyTPM TLL: 2600

No6eanteab SAP Value Awards 2019 B HOMUHALLUU
«OnepexXxas KAUEHTCKHUE MEYTbI)




AeTaAn npoekTa

Cpoku peaamsaummu

PeweHus SAP

PYHKLLUOHAABHOCTb
BHEAPEHUSA U
npouecc

- Single Customer View

- Booking and Event Management
- Loyalty Management

- Digital Asset Management

- Ctrapt B mae 2017, nepsbin 31AMN — 3 MECHLA

- SAP Marketing Cloud

- SAP Cloud Platform

- SAP Customer Data Cloud (Gigya)
- SAP Cloud for Customer

- OpenText DAM

- MpoBeAEHME MAPKETUHIOBOM KOMMAHMM

- Hactpowka v ynpaBaeHUE NPOrPAMMOn
AOAABHOCTM Yepes NpUAoXeHne Masterdata
Digital Platform for Loyalty & Promo SCP

- BpOHWpPOBAHME U YNPABAEHME COBBITUAMM HYepEe3
npmaoxeHume SAP Cloud Platform

- HaCcTpomKa KAMEHTCKOM MOAAEPXKKM

LeAu:

— Co03A0Tb PYHAQMEHT, COCTOALLIMM 13 HOBOP A MHAOOPMALMOHHbIX

CUCTEM, KOTOPbIM MOMOXET ABTOMATU3MPOBATH TEKYLLIME BU3HEC-
MPOLLECChI M MOAAEPXATb BHEAPEHME HOBbLIX CEPBUCOB.

~ BHEAPUTb B ONEPALIMOHHYIO AEITEABHOCTb MPOLLECCHI YNPABAEHMS
KAMEHTCKMMMU ACHHBIMM U MPOCOUAIMM MOCETUTEAEN.

~ BbICTPOMUTb TMOKO HACTPAMBAEMbIE AATOPUTMbI ONPEAEAEHUS
NPEAMNOYTEHUM MOCETUTEAEMN;

—BHeApPUWTb NPOLLECCHI YNPABAEHMS NEPCOHAAUIMPOBAHHbBIMM

KOMMYHUKALMIMM M COOPMMPOBATH CMELMAAbHBIE NEPCOHAAbHbBIE
NPEAAOXKEHU AAS MOCETUTEAEM B OHAQMH- M1 OGOAQMH-KAOHAAQX.

PesyAbTaT!:
BHEAPEHME HOBbIX PELLEHMIN MOMOTAO 3HAYUTEABHO YAYHLLIMTL KAMEHTCKMM
onTbl noceTnteaem TLU.

MHTErpaLmMa B ONEPALLMOHHYIO MAPKETUHTOBYIO AEATEABHOCTb
TEXHOAOTUHECKMX PELLEHMM 1 HOBbIX DU3HEC-MPOLLECCOB MO YMNPABAEHUIO,
QHOAM3Y U CETMEHTUPOBAHMIO KAMEHTCKMX AQHHBIX, O TAKXXE CUCTEM MO
LLEHTPAAM3OBAHHOMY YIMPABAEHUIO NEPCOHAAMIMPOBAHHbBIMM
KOMMYHUKALMAMM MOMOTAO AODUTHCSH YCTOMHYMBOTO POCTA BA3bl AOIABHOM
AYAUTOPUMN.

B 35 pq3 — YBEAMYEHME PETUCTPALMM NOCETUTEAEM B MUAOTHBIX

PEMMOHAOX, KOK PE3YABTAT 3AMYyCKA MPOrPAMMbI AOIABHOCTU U
MAPKETUHIOBbIX MEPOMPUSITUMN C MCMOAB3OBAHUEM pPeELLEHMM SAP

+:n 5‘ T~



M.Club - oOGHOBAEHME NPOrPAMMDI
AOSIABHOCTU AASl KAUEHTOB

Freorpadcpus

PeweHune

M.Gugeo

HaM He BCE paBHO

11 BpemeHHbIx 30H, 1500+ MoAb3OBATEAEM

+15 000 000 AOSAbHbBIX KAMEHTOB

BHEAPUTb HOBYIO MOAEAL CMIMCAHMSI U HOYUCAEHMS 6OHYCOB.

YMEHbLUMTD  MOKCUMOAbHbBIM  MPOLLEHT  CMMCAHMA 6OHYCHbIX

pyOAEM B 30KO3E — BHEAPMUTb MEPCOHAAbHbBIE MPEAAOXKEHMS MO
MOBLILLUEHHOMY K3LLOEKY AAS KAXKAOFO KAMEHTA - OTODOPAXATb
KAMEHTY OOHYCHble PYOAM, KOTOPbIE OH MOAYYMT 3A MOKYMKY C
Y4ETOM BCEX EM0 MEPCOHAAbHbIX MPEAAOXKEHMIA.

OMHUKAHAABHOCTb MAQTAOOPMbI — OTOBPAXKATh KAMEHTY CAMTE, B

MOOUABHOM  MPUAOXEHMM,  MACQHLLETE  MNPOACBLIO, KACCe
marasmHa, KL,

MNepeaats  ynpaBaeHMe  [IA  OU3HEC-MOAB3OBATEAIM,  Be3
rnpuBAeyeHms T

BHeApEHME NAATADOPMbI AAS YIIPABAEHMS AOSIABHOCTBIO M MOOMO
oT Masterdata.

Aaantaums peweHns ¢ SAP Cloud Platform Ha ctek TexHoAormM M.
Buaeo.

H1CAO MEPCOHAABHBIX MPEAAOXKEHMM: A0 30 OAHOBPEMEHHO

3AMYLLEHHbIX MePCOHAAbHbIX MPEAAOXKEHMM. KaXXAOE NPOMO
MNOAPQA3YMEBAET MOBbILLEHHbIM KELLIODK ONPEAEAEHHOMY
CETrMEHTY KAMEHTOB MO ONMPEAEAEHHbIM YCAOBUAM: KATETOPUS
TOBAPA, BPEHA, CYMMA MOKYMNKKM, CMOCOO OMNAQTHI U T.A



YTkoHoc Club
B 2 PA3A BOJIbLUE W vrkoHoc:

U‘BO HyCOB 3anyCK NpOrpaMmmbl AOFABHOCTHU HO Ba3e
D.O 30 CEHTﬂ Bpﬂ Masterdata Platform for Loyalty & Promo

1% OT CTOMMOCTM KOXKAOM MOKYMKKM BO3BPALLLOETCS B BLUAE U-
B HECT npeMbepbl ©oHycoB. OnAaTta U-OoHycamm A0 99% CTOMMOCTM KOXKAOM
NporpamMmbl JIOAJIbHOCT W HOBOM MOKyTIKA.

YTKOHOC Prime — AOMOAHUTEABHbBIE MPEUMYLLLECTBA AAS
KAMEHTOB. 2% CTOMMOCTM KOXKAOTO 30KA3a BepHeTCs U-
OoOHyCcammM. beCcnAQTHOS AOCTABKA BCEX 30KA308B. B 10 pa3
©oAbLLE U-BOHYCOB 3a MOKYMKY AOOMMBbIX TOBAPOB. AOCTYM K

2 YTKOHOC: 30KPbITbIM QOKLLMAM.
cLus

,_(]
i\

Mbl 04eHb rOpAMMCH 3AMYCKOM «YTKOHOC Cluby, notomy
4TO BTO OTPAXKAET HALLE 3000TAMBOE OTHOLLEHME K
MOKYMATEAIM. [1€PCOHAAMIALMA CTAHOBUTCH OAHMM U3
BODKHEMULLIMX JOAKTOPOB B MOCTPOEHMM OYAYLLMX
OTHOLLIEHMM C NoTpedbUteaamm un «Y1koHoc Cluby ctaHet
KAIOYEBOM COCTABASIOLLLEM B DTOM. Cnacmbo BCeM
KOMAHAE, KOTOPAS Y4ACTBOBAAQ B 3anycke «YTkoHoc Cluby,
M HOLLMM MOCTOSHHBIM KAMEHTAM, KOTOPbIE EXXEAHEBHO
MOATAOAKMBQIOT HOC K COBEPLUEHCTBOBAHMIO! *, —
MPOKOMMEHTUPOBAA A3HHU MepeKAAbCKHU, rEHEPAAbHbIN
AMpPeKTop YTkoHoc OHAAMH.



YTkoHoc Club
Mpumepbl NPABUA

Welcome-
OoOHyC

Bbl HOBbIN YTKOHOC:
MOKYNATENb? """

BAM NOOAPKW!

™ T

> 2L
(= L ——
|

1 Ha nepsy'o NOKYMNKY 2 Ha sTOpYy!0 nOKYNKy |

500 @

@ U-6oHycoB
asxa -
+ GecnnaT“a“,noc,r . qU-6onyc=1°

Onnata ao 99% CyMmMblI
3aKa3sa

Mowu U-60Hycbl

=16 2

> Bbl yyactHuk YTkoHoC Club
‘ \\ﬁ_@ Onnatute U-60Hycamu 80 99% CTOMMOCTM CBOETO 3akasa B YTKoHoce! YToBbl HakonuThb
SIS aKumsx.

U-60HyCbl, COBepLUaTe NOKYMKM, NOMb3YINTECh NPUBMNETVSMU 1 Y4aCTBYHTe B

MotpatsTe Bawwm U-60Hycbl
439¢

YTKOHOC:

10x OOHYC B
apP

B 10 PA3 bOJIbLUE
U-BOHYCOB B [IEHb
BALWENO POXAEHUA

B nporpamMme nosinbHOCTH
YTkoHoc Club

YTKOHOC:




YTKOHOC Prime: onucaHue

Utkonos Prime — 3T0 0CcOObIli ypOBEHb NPOrpamMmb
NOSINbHOCTM, OTKPbIBAKOLLNIA AOMNONHUTENbHbIE

npueenernn )
Y10 Takoe YTKkoHOC Prime?

YTKoHOC Prime — noBbIWeHHbIN CTaTyC
nporpamMmbl noanbHocTH YTkoHoc Club.
Baww npusunerumn OH npucsanBaeTcs Npu COBEPLIEHUM NOKYMNOK
Ha cymMmy 6onee 180 000 P 3a nocnegHue
6 Mecaues.

1% CTOMMOCTH KaXa0ro
3aKasa

Bonbwe U-6oxycos
3a no AKLIMOHHbIX
Ky:okf)s,apoe CKOPO! 10% crouMocTu nio6uMbiIx
TOBapoB

BepHetcs B Buae U-60HycoB

sepHetca 8 sBuae U-60Hycos

=gy
Kak nonyuntb YTkOHOC Prime Becnnaras pocraska
BCEX 3aKa30B
Cosepluaiite 60nbLue NOKYNOK 1 NoNy4MTe YTKOHOC Kynnero Ha
Prime Ha 30 gHen. YunTbIBAKOTCS NOKYNKM 3a
A Y 54329 2% CTOMMOCTM KaXaoro 3akasa
nocnenHue 6 MecaLes. 13 180000 2

BepHeTcs B Buae U-60HycoB
Yto Takoe YTkoHoC Prime?

10% croumocTH 3aKasa
B Balll [IeHb POX/AEHWS BEPHETCA B BUAE
U-6onycos

Bonbwe U-6oHycos
3a MOKYMKY aKLIMOHHbIX TOBapOB
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KEUCbI BHEOPEHUA
NoAINbHOCTWU SAP CRM LOY
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M.Buaeo

Murpauma ¢ Oracle Siebel Ha SAP CRM M Gugeo

HaM He BCE pasHoO

SAP Loyalty
BHeaopeHue SAP CRM gns

20 MWUINOHOB YYaCTHUKOB
aBTOMAaTHU3anuU OU3HeC-IIPOIECCOB

VIIpaBJIeHUs KIMEHTAMH, IPOJIAKaMH, 6oJiee 350 Mara3auHOB U 1000 Kacc
00CJTy:KUBaHUsA, MapKeTHUHTa U 6oJiee 80 MIIJTMOHOB UCTOPUYECKHUX TPAH3AKITUI
JIOSIJIBHOCTU

OHJIAWH IIPOIIECCUHT JI0 25 YeKOB, 0oJjiee 120 TpaH3aKIUU B CEKYHY
Murpanus JaHHBIX IporpaMmel JlosabHOCTH
PerucTtpanus 3JIeKTPOHHBIX KapT, NOKYIIKU B VIHTepHET KaHaJie
SAP Loyalty SMS noaTBep:keHNE OIIaT OOHyCcaMU
SAP Marketing [ToBbimeHNEe KauecTBa cOOpPA, XpaHEHU S KJIMEHTCKUX TaHHBIX
KobGpen/ 1 mporpamMmma JIOsSJIbHOCTH (2 OaHKa)

SAP Interaction Center
IIporpamMmMma JIOSIBHOCTH JJISI COTPYAHUKOB

SAP:Sales
Nurerpanus ¢ 2 POS cucremamu, ATG ORACLE (uHTEepHET Mara3uH) @ MASTERDATA
12 mecsanes SAP Loyalty + CepBucHas 30Ha PO3HUYHBIX
Marketing + Interaction Center + MarazuHoB U Koyt LleHTp.
E-commerce (uHTErpaIs) Azanranus cucTeMbl 1 2 3 4
BaHYCK n pa6OTa C 2016 OTHETHOCTH 11O HporpaMMe 3apeructpupyite  p  Mokynaitre P Hakannueaite P PacnnaumBantech

JIOAJIBHOCTH

bosee 7 ipoekToB pa3BuTua



Komyc

B2C v B2B AOSAbHOCTb HO SAP CRM

BHegpernne SAP CRM ans

aBTOMAaTHU3alNU OM3HEC-IIPOIECCOB B
YaCTH yIIpaBJIeHUs KJIMEHTaMH, ITPOIAK,
obcityKUBaHMsl, MADKETUHTA U
JIOSUTBHOCTH

SAP CRM Loyalty
SAP CRM Marketing
SAP CRM IC

SAP CRM Sales

6 vecanes SAP CRM Loyalty

4 mecsama SAP CRM Marketing

Bamyck u pabora c 2016

bosee 3 npoekToB pa3BuTUA

Koeeve

ABTtomaTu3zanus Ha 6ase miaTdopmbl SAP CRM:
YipasiieHre KJINeHTOM
YrpassieHure IPOAYyKTOBBIMU IPEJIOKEHUAMM
YipassiieHure IpoABUKEHUEM U MaPKETUHTOBBIMU aKTUBHOCTAMU
Yupassenue obciykuBanveM B Koatakt LlenTpe
YipasieHue npogaxaMmu
OtuetHocth (BI on HANA).
PazButre OMNI-KaHa/IbHBIX TPOJAK
BupryasibHad kapra mnmokynaresis U JOosaJabHOCTh B IHTEepHeT Mara3use
CnenuasibHbIE IPEJIOKEHU A, IPOMO U CKUJIKU

[Togapounble cepTudUKaATHl OT HAPTHEPOB

TapI‘eTI/IpOBaHHI)Ie peEAOJIZKEHNA JJIA PAa3JIMYHBIX IEJIEBbIX I'PYIIII

Ce30HHBIE aKITUU U JIpyTHE MTOOIPEHUA : ‘-\
[Togzep:xka mpoeccoB IPOJAKU, MAPKETHUHTA U JIOAJIIBHOCTU ‘
B KonTakrt IleHTpe BUPTYAJIbHASA
KAPTA
NOKYNATENA

BbirogHo 1 yao6Ho!



SAbAOPAAO
BHeapeHue SAP CRM Loyalty {Z3AbDOPADO

KAYECTBO NO NYYLWEW LEHE

BHenpenue 1 onTuMHU3aIUsA TPOILECCOB JIOSUIBHOCTU B KaHAJIaX MPOJAK: PO3HUYHBIA Mara3uH,
IIporpamMmma JIOSI7IbHOCTH, uHTepHET Mara3uH, Konrakt LleHTp
MapkeTuHr, Kontakr LleHTp u

MapKeTUHTOBbIE aKIIUY 110 IPUBJIEUEHNIO HOBBIX KJIMEHTOB 1 y/Iep:KaHUIO CYIIEeCTBYOIUX
MIPOJAXKU JJIA DJIbA0PATO0

Pa3pa60TKa " peajyindalnud nejI€BbIX KaMIIaHUM Ha OCHOBE aHa/IN3a Bcex JaHHBIX 0 KiineHTe

BenieHre equHOTO cTaHAApPTA BBOJA IEPCOHAIBHBIX JAHHBIX KJIMEHTOB JJIs1 COXPAHEHU UMCTOTHI U
KOH(PUEeHITUATbHOCTH JAHHBIX

SAP Loyalty Peanuzanus enHOTO XpaHUIUIIA TIPETEH3UN
SAP Marketing OnTtuMusanusa U pa3BUTHE IPOTPAMMBbI JIOSJIBHOCTU: CJI0KHbBIE MEXaHUKH U IIPOMO
SAP Interaction Center Onrumusanusa GyHKIMoHaIbHOCTU KoHTakTHOTO 1leHTpa B paMKax KOHCYJIbTAIIUU 110 BXOIAIIUM
o ) 3BOHKAM 3a CUeT UCII0JIb30BAHU CKPUIITOB B3aUMO/IEUCTBUSI.
SAP Predictive Analytics
ABTOMaTu3anusa ucxossAamero o63sona B Konrakr-IleHTpe ¢ ucnonbp3oBanueM pemieHuss AVAYA PC
(mpeguKTHUBHAS cCTEMa 003BOHA KJIMEHTOB)
6 necsner SAP Loyalty ITepexon cucremsr SAP CRM Ha HOBYyI0 I1atdopmy HANA
. Ilognep>kka pJIeKTPOHHBIX KapT U
4 mecana SAP Marketing FUEP P P _
TUX BO3HArpakJeHUU B MHTEPHET KaHaJie BO/bUE BOHYCOE
]_Ipy p KA p HUXXE LEHbI!
Bamyck u padora c 2011

bosnee 6 IIPOEKTOB Pa3BUTUSA



TexHOoCUuAQ
BHeApeHue SAP CRM

TEXH CUAA

VHgycTpus: PO3HMYHas TOProess www.tehnosila.ru

TexHocuNa - ceTb MarasyHoB SNEKTPOHUKN N ObITOBOW TEXHUKMU, 3aHNMaroLL.asA

.-
OZHY V3 NNANPYIOLLMX MO3NLMI Ha POCCMIACKOM pbIHKE. -
TexHOCMNa aKTBHO PA3BUBAET CETb MMMEePMAPKETOB 3N1EKTPOHWKN U ObITOBOM ' . ¥ : ‘ ) VS5 Lt s
TeXHVKM B PD, OTKpbIBasg HOBble MarasuiHbl Kaxpl rof. KauecTBo TOBapOB, A o s - Mo R

npoAyMaHHaA MapKeTMHIoBad KaMraHnd, CMcteMa CKMA0K, CepBNCOB U aKLI,I/IVI
A1A KINEeHTa MO3BOJIAET MarasnHy akTMBHO Pa3BMBaATbCA Ha Poccmickom pbIHKE.

PewweHunsa

Konnuectso
nosib3oBaTenemn

25

SAP CRM SAP ERP

Loyalty integration

@ MASTERDATA




ww.masterdata.ru
| NcTopusa ycnexa

SAA0AYN N PELLUEHWA

PESYJIBTAT

TEXH__CUAA

3agaumn

MepeBecTV NPOLLECCUHT BOHYCHBIX U NOAAPOYHbIX KapT
C CUCTeMbl BHeLLHero npoueccuHra Ha rmokyro cUcTemy C HM3KOW COBOKYMHOW CTOMMOCTbIO BNaZeHs

|-|0f|yl-II/ITb BO3MOXHOCTb npoBeaAeHUA aKLI,I/II‘/JI

O6BbegnHUTL 6a3bl NPOLLEeCCUHIa KapT JIOANIbHOCTU N 6a3y aHKeT K/INeHTOB

MonyynTb rM6KUIA NHCTPYMEHT
MO CO34aHWI0 MPOVN3BOJIBHBIX MPABW/ MPOrPAMM IOSNIBHOCTH, MPOBEAEHMIIO Lie1eBbIX MaPKETUHIOBbLIX aKLiMi

PeweHunsa

- YMpaBieHue N0ANbLHOCTLIO Ha ba3e SAP CRM 7.0 Loyalty Management
SAP ERP Integration
2,5M cards



ww.masterdata.ru
| NcTopusa ycnexa

TEXH__CUAA

yCTpaHEHI/Ie PWNCKOB 3Kcn/lyaTaunnn BHELWWHEro npoueccuHra

CokpalieHue

» 3aTpaT Ha NPOLECCUHT 0 HyNs
- CpokoB noarotoskm CRM-akumn

BkntoueHue Call-ueHTpa B paboTy
3AAAYN N PELLIEHUA Mo 06PALLEHVAM KIMEHTOB MO 60HYCHBLIM 1 MOAAPOYHbBIM KapTam

YnydweHHas apxuTeKTypa cMCTeMbl
PE3YJNIbTAT OCHOBaHHas Ha Web-cepBurcax, No3BOMIa COKPATUTL TPYA03aTPaThl Ha OOHOBEHME BEPC
MO B Mara3smHax

B0O3MOXHOCTb CO3aBaTb npaswuia
HauncneHna 1 CnmcaHnd, OCHOBAHHbBLIE Ha aHKETHbLIX AaHHbIX KNNEHTA

Bcs aHannTnyeckaa otyeTtHocTb B SAP Bl

EpnHas 6a3a no KAMeHTam N nx MOKymnKam
AOCTYMHasA B TOM Yidjie B Mara3nHax v Call—ueHTpe
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MOJIESHbBIE CCbIJTKWU
XAPOODDEP



Masterdata Loyalty & Promo Management Platform
build and manage their loyalty programs

SAP MARKETING CLOUD || SAP CLOUD PLATFORM SERVICES

Overview Features Certifications Reviews Questions Support Resources Publisher Editic

Penu3 Ha cante MASTERDATA.RU Digital platform for loyalty =~ o~
and promotions

management

Digital platform for loyalty and promotions management by

CT pa H M ua H a SA P A P P C E NT E R Masterdata is a SAAS application that is installed on the SAP

Cloud Platform. This standalone application helps a business

to build and manage their loyalty programmes. It empowers SAP Mpogyktsl  Otpacnu  Ycnyruvnoggepxka yuenne  Coobuectso  P: Maptiep  Owac
our customers to build their promo campaigns and customize
bonus accumulation rules in a user-friendly interface via =

SAP Qualified

different channels

CepTudmiimpoBaHHoe pelieHune SAP

Partner-Packaged Solution

MASTERDATA OQO: Digital loyalty
Ka PTOYKA KBall VIC_bI/I LMMPOBAHHOIO and marketing platform

peLleHnd Ha sap.com

Vendors &

Certification Scenario ~ Certifications ~ Country + More ~ Q

Mpomo-ponuk Ha YouTube

T fied
Digital platform for loyalty and promotions management 2020-07-22 16:06

Key Features complementing SAP S r My fi
Digital platform for loyalty and promotions M helps our clients to:
management by Masterdata is a SAAS

application that is installed on the SAP Cloud

SAP° Certified
Integration with SAP Customer Experience Solutions
« Build loyalty bonus programs
« Create product promotion rules and manage
discounts

Platform. This standalone application helps a
business to build and manage their loyalty

build their promo campaigns and customize
bonus accumulation rules in a user-friendly

« Realize gamification mechanics
Which leads to:

gl 5 tomer Experience
Solutions (SAP Marketing Cloud, SAP T AT S T
Commerce Cloud, SAP Sales & Service Cloud) NPS boost
Category turnover acceleration
Sales order amount increase
etc.
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MLM

[logxon kK aBTOMaTU3auum nporpamMmm nosfibHOCTU Ha
©a3e Masterdata Loyalty Management

PekyHoB OMutpumn
+7 919 776 29 08
rd@masterdata.ru

SAP Run Simple



