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PaccmaTpuBaemMblie BONpPOCHI

~N OO O A W IN =

. Y1o Takoe CRM noaxona.

. ®yHKUnMn CRM-cucrtem

. Kntoyesble npenmywectsa CRM
. PasButune koHuenumm CRM

. Nctopna CRM-pelueHnn

. [MoHatuma (tepmumHel) CRM

. CRM B oTpacnsax
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YTO TAKOE CRM?

"YnpaeneHue omHoweHUAMU C KInueHmamu -
busHec-cmpamezaus, npedHa3Ha4YeHHasl Orisi
ornmumu3ayuu 0o0xo008, rnpubbiibHocMuU U
yooeriemeopeHHocmu KrueHmos".

Gartner Group

«CRM — samo cmpameausi, HauesreHHas Ha
co30aHue 00s1208pPeMEHHbIX U nMpubbiribHbIX
83aUMOOMHOWEHUU C KIueHmamu 4epe3s
MoHUMaHue ux UHousuoyasibHbIX
rnompebHocmeuy.

PriceWaterhouseCoopers
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1. YUto Takoe CRM noaxopn.
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CRM - 310 KOHUEeNnuMA ynpaBrieHUs
NPOaKTUBHbIMU B3aMMOOTHOLUEHUAMM
C noKynarernem

« B TepMmuHax ynpasrieHnss OusHecom
npeonpuaTua 3TO0 cUCTeEMa opraHmn3aunn
paboTsl front-office ¢ opneHTUPOBKON Ha
NOTPEOHOCTU KINMEHTA, HA MPOAKTUBHYIO
paboTy C KIMEHTOM.

* B cpaBHEHUU C OPUEHTUPOBAHNEM DM3HECA
Ha coBeplueHcTBOBaHUe paboTbl back-office
nyTemMm ncnonb3oBaHunsa npenmyllects ERP
cuctem, CRM HaueneH Ha
COBEpPLUEHCTBOBaHME Npoaax, a He
NPOU3BOACTBA KaK TakOBOIO.
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I1aHHBLIN Noaxon He ABNsieTcs
COBepPLUEeHHO HOBbIM

* Po3Hmn4Hasa ToproBnsi n okasaHme Menkux ycnyr
BCerga OCHOBbIBANNCb HA JIMYHbIX OTHOLUEHUNAX
MeXay nokynaTtenem v npoaaBLOM, MeXAOy
MacCTEpPOM 1 3aKa34ymMKOM.

« C HacTynneHmem MHAYCTPMarbHON 3MOXU U
NosSABNEHNEM MPEeaSIoXXeHUss TOBapOB MacCOBOIro
crpoca 3T0T CTUIb YCTAaHOBMNEHUSA NMNYHbIX
OTHOLLIEHUI CTasl BbITECHATLCH
cmaHOapmu3upo8aHHbIM CEep8UCOM.
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Y10 usmeHunnocob?

 [loka cyulecTBoBasria HexBaTka TOBapOB U YCIT,
HeyOOBNETBOPEHHbLIN CNPOC Ha CTaHAapTHbIE
TOBapbl - YPOBEHb KOHKYPEHLIUM ObIN HU30K, a
PbIHKN CObITa POCIN BMECTE C POCTOM
NpeanoXeHuss ToBapoB U YCIyT.

* Tenepb B Mupe HeT bonblue gedunuunTta
npogaBaeMblix bnar n npeaocTaBngeMbIX YCNYT.
EcTb oedpuunt nokynateneun, notpedbutenen
6nar. KoMmnaHuu KOHKypupyrom mexxoy cobou
3a 0eHb2u nompebumenedu.
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YTO npoaaroT cenvyac?

o [1na akTnBM3aLunm cbbiTa BMECTO TOBapa
Ha4YMHatoT nNpogaBaTb moeap-6peHo,
BMECTO YTUNUTAPHOW NOMb3bl OT
notTpebneHnsa ToBapa Ha4YnHatoT
npogaBaTb ydoeosibcmeaeue om
obsiadaHusi 6peHO-eeWibHo.
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Kak 3To genartb?

« KomnaHuu n kopnopawmm BO BCEM MUpeE
BO3BpaLLatoTCs K
nepcoHuguyupoeaHHbLIM rpPooakam.

 Vicnonb3ya aBToMaTu3npoBaHHLIE
MHOPMaLIMOHHbIE cucTeMbl, call-
LeHTPbI 1 aHanuTtnyeckne b, ctano
BO3MOXXHbIM U peHTabernbHbIM
pabomamb € Ka)XObIM KJIUEHMOM
mak, CJI08HO OH eOUHCMEBEHHbIU.
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Yto Hago 3HaTL?

« [1na ycnexa npogax eaxHoO 3Hamb ece
O _rnokKynameJie: Kak ero 30ByT N CKOMNbKO
eMy NeT, rae OH XXUBET, UMeEeT N
CEMbIO, YTO NIIOOUT NoKynaTb, rae U Kak
4aCcTO OH 3TO Aenaer.

» YenoBek Jjrobum eHUMaHUe K CBOEN
nepcoHe. KomnaHuga, npoasnaroLlas
BHMMaAHME K Ka)QoMy NOKynaTernto,
CTaHOBUTCA yBaxaemMou U1 rodmnmon
KITMEeHTaMW.
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3a CRM noaxoaom bonbLuoe
oynywee

» CerogHs HeJoCTaToO4MHO NPOU3BECTU
TOoBap, ero Haao Kacmomu3uposama,

NPUCNOcobuTb ANs HY»Kd, KOHKPETHOTO
MHOMBUAYYMA.

« CRM no3sonsieT 3aMKHYTb BECb LIVKIT

nytem "npasunbHoN" paboTsl C
KITMEHTOM.
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Bonpocbl ong camonpoBepKn

. YUto Takoe CRM?
. Y10 6bINnO0 0 CRM?

. Kak nameHuncsa pblHOK B nocrnegHme
roabl?

. Kakyto HoByo Bo3MOXHOCTb aaet CRM?
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2. DyHkumn CRM-cuctem

VIS. Boriss Misnevs 13



Knaccudumnkauma doyHKUUN
CRM-cuctem

« CneumanucTtbl CXoaATCA BO MHEHUU, YTO B
TeyeHue crieayowmx Heckonbkmnx net CRM
byaet coctosATb M3 11 KOMMNOHEHTOB.

* Ha nepBoHayanbHoM 3tane CRM-cucrtema
OObIYHO COCTOUT N3 OOHOro Unu donee
KOMMOHEHTOB, N C TEYEHUEM BPEMEHU K HEW
byayT obaBnATb KOMMOHEHTbLI U3 JaHHOIO
CMu1cKa Unn BHOBb MOABMSAOLLINECS.

» [1aHHaga knaccudpumkaumna doyHkumn CRM-cnctem
npennoxeHa baptoHom NongeHbeprom,
npes3ngeHTomMm KomnaHum ISM Inc.
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Knaccudukauma cdyHkumm CRM-
cucrtem (2)

1) ®PyHKUMOHANBLHOCTbL Npoaax
— B TOM 4mncne: ynpasneHne KoHTakTamum (contact management) -
BCE BUAblI KOHTAKTOB U NCTOPUS KOHTAKTOB; paboTta ¢ KnneHTamum
(account management), Bknto4Yaa BCe aKTUBHOCTU, CBSA3aHHbIE C
KITMEHTOM; BBO/, 3aKa30B OT KIMEHTOB; co3daHne KOMMEPYECKNX
npeanoXXeHun.

2) ®PYHKUMOHaNbLHOCTbL yrpaBreHna npogaxamu

— B 1OM yncne: aHanua "tpyobl npogax” (pipeline analysis) -
NPOrHO3npoOBaHMe, aHann3 uukna npogax, permnoHanbHbIn
aHanua, sannaHnpoBaHHaga U NPON3BOSNbHAs OTYETHOCTb.
Ynpaenatb nocnegoBaTtesibHbIMKU rNpoueccaMmn Yepes Bce
KaHarnbl paboTbl C KNMEHTaMMW.

3) PYHKUMOHANbLHOCTL AN Npoaax no TeneoHy

(telemarketing/ telesales)

— B Tom yucne: cosgaHue u pacrnpeneneHue cnucka
NMoTEeHLUMaIbHbIX KNMEHTOB, aBTOMaTM4eCKnin Habop Homepa,
perncTpauuns 3BOHKOB, NPUEM 3aKa3oB.
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Knaccudukauma cdyHkumm CRM-
cuctem (3)

4) YnpaBneHue BpeMeHeM

— B TOM umncne: kaneHgapb/nnaHMpoBaHMe Kak MHOMBUAYanNbHOE, Tak U
anga rpynnel (B 60nblUKMHCTBE criyyaes cerogHda ato Microsoft
Outlook), anekTpoHHasa noyTa.

5) ®YHKUMOHANBHOCTb NOAAEPXKKN U 0OCNY>KMBAHUSA KITMEHTOB

— B TOM umncne: peructpauyma obpalleHnn, nepeagpecauns
obOpalleHnn, ABMXeHne 3asiBOK OT KIIMeHTa BHYTPU KOMMaHUN,
OTYETHOCTb, yrpaBneHne peLueHnem rnpobnem, nHpopmaums no
3aKkasaMm, ynpasrieHne rapaHTUNHbLIM/KOHTPAKTHbLIM ODCNYyXXUBaHMEM.

6) PYHKUMOHANLHOCTbL MapPKETUHra

— B TOM yuncne: ynpaBneHne MapKeTUHroBbIMM KamMnaHUAMM,
ynpasfieHMe noteHuunanbHbiMu caenkamm (opportunity management),
MapKeTUHroBas aHUMKIoneausa (nonHaga nHdopmauuns o nNpoaykrax u
ycnyrax KOMnaHun) MHTerpupoBaHHasa ¢ IHTepHeT, KoHdUrypartop
NpoayKUNKU, CErMeHTaumsa KnnmeHTckom 6asbl, co3gaHme U
ynpasfieHMe CMUCKOM NOTEeHUManbHbIX KITMEHTOB.
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Knaccudukauma cdoyHkumm CRM-

cuctem (4)

7) ®YyHKUMOHANbLHOCTb ANA BbICLLEro pykoOBOACTBA

— B TOM 4ymncne paclumpeHHas u nerkas B
NCMONb30BaHNUMN OTYETHOCTb.

8) dyHKuMoHarnbHOCTb UHTErpauun c ERP

— B TOM Yncne: nuterpaumsa ¢ 6ak-ocdomcom,
NHTEPHETOM, BHELLIHUMW AaHHbIMMU.

9) OYHKUNOHANBLHOCTb CUHXPOHU3aLUMN OAHHbIX

— B TOM 4mncne: cnHxpoHusauma ¢ MOOUNbHLIMUK
nonb3oBartensmMy 1 MHOMOYUCIEHHbIMM
nopTaTUBHLIMU YCTPOUCTBAMU, CUHXPOHN3ALMNA
BHYTPU KOMMNaHUN C ApyrumMmn 6asamm gaHHbIX U
cepBepamMmu NMpUoXeHuH.
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Knaccudukauma cdoyHkumm CRM-
cuctem (5)

10) PYHKUMOHANbLHOCTL 3NEKTPOHHOWN TOProBun

— YnpasneHue cgenkamu yepes VIHTepHeET, BKto4vas
npunoxexnsa B2B n B2C.

11) ®YHKUMOHANBHOCTb AN MOOUIBbHbLIX Npoaax

— B TOM umncne: reHepauns n pabota c 3akaszamu,
nepegavya MHdgopmMauumn TOpProBbIM MpeacTaBUTENAM
BHe odomca B pexume peanbHOro BpeMeHU 4Yepes
MOBOUIIbHbIE YCTPOUCTBA.
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BObl CRM

 CRM 00bI4HO pa3gensatoT Ha creaytoLwine
BUAbI:
- onepaunoHHbin CRM
- aHanutndyecknn CRM
- konnabopauymoHHein CRM (CRM

COTPYOHMNYECTBA).
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busHec-npouecchbl, B KOTOPbIX
npumeHsroTcsa CRM TexHonorum
(uctouHuk META Group):

Holistic View of CRM
Operational CRM

Analytical CRM

- Data
Warehouse

v v

Ba;k ERP/ERM SuppryChain Magmt. > Legacy
Office Order Mgmt. Order Promising Systems

A A @ r
4 v a , A v v
Q.
Front Customer Marketing < Sales § Customer Activity § Customer J| Product
Office Service Automation Automation ] Data Mart Data Mart § Data Mart
(=
A S

(EAI Toolkits, Embedded/mobile agents

\ 4 v y 4
Mobile Mobile Sales Field Vertical Apps Marketing Automation
Office (Product CFG) Service Category Mgmt. Campaign Mamt,
Customer Voice Conferencing E-mail T Direct
Interaction VNN Web Conference E-Response Mgmt. Interaction

Couaboratlve CRM Source: META Group
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KoHTnHyym CRM — Tpm B3rnsaaa
Ha CRM

YaHo-TaRTHYECKa% LLiporo-cTparernyeckas
AechrHmums CRM aedmuuuma CRM

-""::::ooooooooooooooo::?:;"‘*

CRM xak npoexr no CRM wkax npumene- CRM xax uenoctHbin

BHeApeHHIO ocobom HUE MHTErPHPOBaH= NoAXOA K YIPaBIeHHEO

TEXHONOTHH HOH CePHH KIHEHT= B32HMOOTHOLLEHHAMH

NPHHATHR PellIeHHI OPHEHTHPOBAHHbIX C KIMEHTAMM V15 NPOM3-
TeXHOMIOIHYECHHX BOACTBA LEHHOCTH AN
pelueHHA aKkLMoHepa

Hcmouruk: ocHoBaHo Ha Payne and Frow
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Bonpocbl ong camonpoBepKn

1. HazoBuTe ocHoBHble pyHKUnmM CRM.
2. Kakne Bnabl CRM bbiBatoT?

3. lNpunBeauTe npnmepbl OU3HEC-MPOLIECCOB,
B KOTOPbIX NPUMEHSIIOTCSH TEXHONOMMn
CRM.

4. HazoBuUTE U NOACHUTE TPU B3rngaga Ha
CRM c To4ku 3peHnsa onpeaenexHus.
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3. KnoyeBble
npeumywiectsa CRM
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KnioyeBble npenMyLLeCcTBa,
KOTOpble AaeT KoMNaHuwn
BHeapeHue cuctembl CRM:

1) coKpalleHne N3aepxex,

2) yBenunyeHne obbema npoaax u
3) cTpaTernyeckoe BnngaHueE.
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YBenunyeHue obbema npoaax

e CpeaHunu nokasartens - 10% npupocTta npoaax B
rog Ha ogHoOro TOproBoro npeacraBuTens B
Te4yeHue nepBbIX TPEeX fieT Nocne BHeOpeHus
CUCTEMBI.

 JTO cBA3aHO c bonee 3achpeKTMBHON CUCTEMOM
npoAax, KoTopasa No3BOSISeT TOProBbIM
npeacTtaBUTeNAaAM NPOBOAUTbL OONblUe BPpeMEeHM
Yy KITMEeHTa 1 npoBoauTb ero d6onee adgp¢gekTuBHO,
a TaKxe c bonee ahdpeKkTMBHON CUCTEMOM
KOHTpOnA
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yBenu4yeHue npoueHTa
BbIUrpaHHbIX cOEeNnokK

« CpenHui nokasatesnb - 5% B rog B Te4eHne
NepBbIX TPEX NET Nocne BHeJPEHUS CUCTEMBI.

* YBenunyeHme npoueHTa BbIMrPaHHbIX COENOK
CBA3aHO C TEM, YTO C MOMOLL LI CUCTEMBI
(Hanpumep, ¢ NOMOLLLI CTaH4apTHOW npoueayps.l
KBanudukaumm KnmeHTa) MoOXXHO OTCeMBaTb
HeXXenaTtenbHble cAenkn Ha bonee paHHUX aTanax
npoaax.
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YBenu4yeHne Mapxu

* CpeoHunu nokasartenb - 1-3% Ha coenky B
TEeYeHne nepBbIX TPEX NET nocne
BHEOPEHUNSI CUCTEMBI.

* YBENMYEHNE MapXun CcBA3aHO C Ny4LLUNUM
NOHUMAaHUEM MOTPEDOHOCTEN KINNEHTA,
boriee BbICOKMM YPOBHEM
YOOBNETBOPEHHOCTU KITMEHTOB, U, KaK
cneacTeue, MeHbllen HeoBXoaMMOCTbIO B
OOMNOSTHUTESNbHBLIX CKUOKAaX.

VIS. Boriss Misnevs 27



[MoBbliLLeHUe
yAOBIETBOPEHHOCTU KINTUEHTOB

* CpegHun nokasatenb - 3% B roa B
TedyeHue NepBbIX TPex NeT nocne
BHEOPEHUSA CUCTEMDI.

* [loBbllLEHNE YOOBMNETBOPEHHOCTH
NPOUCXOOUT B CBA3N C TEM, YTO KITMEHTDI
CYMTAIOT KOMMaHUIO OPUEHTUPOBAHHOWU Ha
peLleHne nx crieymndunyeckmnx npobnem um
BUOAT ee bornee BHUMATENBbHOW K UX
NOTPEOHOCTAM.
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CHUXeHne agMMHUCTPATUBHbIX
nsgepXeKk Ha NpPoAaXu U MapKeTUHr

* CpegHun nokasaTtenb - cHmxeHne Ha 10% B roa

B TE4EHUE MepBbIX TpEX JNET NOocJie BHEAPEHNA
CUCTEMDbI.

— BO-I'IepBbIX, K CHUXXEHUNIO U3gepxXekK npnBoanT
dBTOMatTun3aunad pyTnHHbIX NMPoLEeCCOB.

— Bo-BTOpbIX, cMCTEMA NO3BONISAET 6oree TOYHO
onpeaennTb LieneBble CErMEHTbI KIMUEHTOB, NMOHATb UX
noTpebHOCTM N NepcoHannanpoBaTtb Balwim npoaykThbi
N YCNyrn Ans 9TUX cerMeHToB. [1pn 3TOM He HY>XHO

pacnpocTpaHATb MHdOPMaLMo 060 BCEX MMEILLIMXCS
ycryrax BCEM KITUEHTaM.
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[MpenmyllecTBa, KOTOpPbLIe 0becneynBaeT
BHeapeHune CRM (Aberdeen Group):

. 0bpeTeHune boriee rnosiHOro M LEeNoCTHOro
npeacTaBrneHns 0 MHOXXECTBE NOSMb30BaTeNEN;

. aBTOMaTmn3auunst paHee pydHbIX npoueanyp u
NPOLECCOB;

. yny4lleHue kadecTtBa obLien nHgdpopmaunoHHon 6asbl
N NOTOKOB MHJpopMauuu,

. 3aMeHa MHO)KeCTBa pa3o0bLyeHHbIX MHHOPMALIMOHHBIX
CUCTEM €QUHCTBEHHbIM MHCTPYMEHTOM;

. YCOBepPLUEHCTBOBaHMeE npoLuecca npogax/nocrtaBokK 3a
cyeT boriee NosfiHoM MHopMaLIMM O KINNEHTAX;

VIS. Boriss Misnevs 30



[IpeuMyLlecTBa, KOTOpblIe obecnevynBaeT
BHeapeHune CRM (2):

6) cMelleHne BHUMaHNS Ha KNUEHTOB U

nocneaytoLlasa sce bornee y3kasad oKyCMpoBKa
Ha NX 3anpocax;

/) yoobcTtBo Ansd nonb3oBartenien pabortaTb C
OAaHHBIMW, BO3MOXHOCTb BKMIOYEHUA aHANUTUKW;

8) ynydleHune npoueccoB obLeHUs 1 LMGPOBLIX

KOMMYHUKaUuUn Mexany npon3BoaCrtBeHHbIMMU,
MapPKETUHIOBbIMA N TOPIroBbIMA

nogpasaeneHnsamMu;

9) cTumynupoBaHMe MHHOBALIU B LENOM B
opraHusaumm.
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Bonpocbl ong camonpoBepKn

. HasoBuUTe Tpu KnNo4veBbIie NPENMYLLECTBA,
KOTOpble AaeT KoOMMNaHUn BHEOPEHNE CUCTEMbI
CRM.

. 3a CYET Yero npoucxoauT CHMKEHne
agMWHNCTPATUBHbIX U3OEPXEK Ha NpoaaXun U
MapKETUHT?

. 3a cyeTt Yyero CRM nosBongeTt noBbilLaTb
YOOBJIETBOPEHHOCTb KIMUEHTOB?

. Kakue elle npemmyllecTea gaeT BHegpeHue
CRM Ha npegnpuatmn?
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4. PazButune koHuenumm CRM
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XRM (eXtended RM,
pacLUMpeHHoe yrnpaBfeHne
OTHOLLUEHNAMN)

 OOWH N3 NPOAYKTOB KOMMaHUM TeppacodT
nony4yunn HassaHue Terrasoft XRM,
NOTOMY YTO NPOAYKT NOMMMO
knaccunyecknx CRM-3aga4 nokpbiBaeT
Takke cdepbl yrapasneHuUs cepsucom,
yrpaeneHusd npoekmamu W ynpaesneHus
pecypcamu.
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CEM (Customer Experience
Management)

 CEM (Customer Experience Management)
— YnpaBneHue KIMEHTCKUM OrbITOM

 CEM npeacraenaeT cobon Hayky,
METOOO0NOrno U/nnu npouecc
BCECTOPOHHETO yrnpaBreHnst OnbITOM
KIMEeHTa Ha BCEX CTaaudAX ero
B3aMMOOEUNCTBUA C KOMMAHUEN,
NpoAyKTOM, OpEHAOM UM YCIYyromn.
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«YnpasneHue KnueHtckum OnbITOM»
(Customer Experience Management)
—_

Ayaury
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Cxema c canta © 2012 Acctiva Consulting
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eBRM (electronic business
relationship management)

 eBRM (electronic business relationship
management), ocHoBaHHOe Ha Internet-
KOMMYHUKaLNAX yrnpasneHne
OTHOLLUEHUAMUN HE TOMbKO C KNMMEeHTaMu, HO
M C NAapTHeEpPaMU, a TakkKe C
COOCTBEHHbBIMU COTPYAHUKaAMMW.
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PCM (Personal Customer
Management)

« [1na ycuneHna NnMYHOCTHOIO nogxoda K
KnneHTam npeanaraercsa koHuenuus PCM
(Personal Customer Management),
KOTOpas OCHOBaHa Ha nHavBmMayanbHOM
noaxoae K KaXkagomy KrmeHTy, 0CODEHHO
ecrn OH OoTHocuTtcd K kateropun VIP
KIMTMEHTOB.
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KoHuenuua CRM 2.0

e CRM 2.0 - ato CRM, nHterpmpoBaHHbIN C
ceTeBbIMU coODLLECTBaAMU U
coumarnbHbIMU CETAMMW.

 Cuctembl CRM 2.0 gomkHbl oxBaTbIBaTb
BCE CNOCODOblI KOMMYHUKALIMN — Yepes
areHta nnm npogasua, Yyepes Web Ha
YCIOBUSAX caMoobcnyXuBaHug, Yyepes
NPAMbIE KOHTAKTbl Ha MOMNb30BaTENbCKUX

doopymax n ap.
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CoumnanbHbin CRM (Social CRM
mnmn SRM)

* AHannTukn n3 Gartner onpegenunu
CouwnansHbin CRM Kak cCoOBOKYMHOCTb
cnegyroLwmx TEXHOOTNMN:

— MOHUTOPUHI coLunanbHOro Beba,

— cbop MHpopMaLKM O KOHTaKTax 13
coumanbHbIX CEPBUCOB,

— ynpasrieHne coobLecTBOM
KNMeHTOoB/NapTHEPOB,

— cbop OT3bIBOB N NAEW OT KIMMEHTOB.
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The 18 Use Cases of Social CRM

1. Social Customer Insights: The 5M'’s

XE P Service & o Customer
varxketing % innovation Collaboratior -
: wuppon txpenence

Attribution-Noncommercial- Share Alke 3.0 United States
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Bonpocbl ong camonpoBepKn

1. Paclwumpynte n noAcHUTE cokpalleHue
XRM.

2. Yto Takoe CEM (Customer Experience
Management)?

3. B yem 3aknioyaetcsa koHuenuusa CRM
2.0?

4. Y10 Takoe CoumanbHbIin CRM?
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5. Uctopua CRM-peLieHnm
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Cuctema, gnga peructpauum
NNaHoOB OeNI0OBbIX BCTpeY U
MmeponpuaTum — «Day-Timer»

* B 1947 200y agBokat Moppwuc lNepknH (Morris
Perkin) n3 wrara NeHcnnbBaHus paspaboTarn
cucTemy, Ans pernctpaumm nnaHoB AenoBbIX
BCTpeY n meponpuaTtnm — «Day-Timer».

« OHa cogepkana cpeacrtsa yBegoMIeHns o
NpeacTosALWnX cobbITUAX, BbINONHANA PYHKLUNIO
noapoOHOro nNiaHMpOoBLLMKA BPEMEHU U
OHEBHWKA, B KOTOPOM OTpa)karnachb
BbINONHEHHasa paboTa.
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KapTtoTteka «Rolodex»

* Elle bnmxe K KOMMNbIOTEPHbIM
TEXHOMNOMMAM CEerogHALLIHEro
OHsA nogowen ApHonba
Hyctaatep (Arnold Neustadter),
n3obpeTtarensb BpallaloLeNCcs
Ha 360 rpagycoB KapTOTEKU
«Rolodex», koTopasa BnnoTb A0
/0-x cTana nonynapHenwmnm
CpeaCcTBOM 3anncu OenoBbIX
KOHTaKTOB.
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[lporpamma ansa ynpaBneHus
KOHTakTamMmum «ACT!»

* B 1987 roay lNat CannueaH (Pat Sullivan),
ocHoBartenb Contact Software International n
SalesLogix Corporation, BbinycTun nepseyto
KOMMEPYECKYO KOMMbIOTEPHYO NporpaMmmy ans
ynpaBneHnst KOHTakTamMu, NonyYnBLLYIO
Ha3BaHue «ACT!».

« JTa cneunanusnpoBaHHasi nporpamma
no3Bonssia npoaaBuUam OTCreXmnBaTb pasBUTmE
B3aMMOOTHOLLUEHUN C KITMEHTamMmn, obpabaTbiBaThb
N aHann3npoBaTb MHMOPMaLNO 00 ITUX
B3aMMOOTHOLLEHUSIX.
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TepmunH « CRM-cuctema» nosaBuncs
B cepeavHe 90-x rogoB

 [log CRM-cuctemom ctanu noHMMaTb CKBO3HYIO

aBTOMaTn3auunio KMMeHTOOPUEHTUPOBAHHbIX
TEXHONOIMMN Npoaax.

« Cam TepmnH CRM BnepBble ObIN ncrnonb3oBaH
Siebel Systems, ana Toro 4ToObLI OTPa3nTL
cneunuKy aToro Tuna KopnopaTmBHbIX
nporpamMMHbIX MPOAYKTOB.

* Ha gaHHbIn MOMEHT B MUpPE CYyLLIECTBYET boriee
1000 peLwieHnn, KoTopble MOXHO OTHECTU K
krnaccy CRM u Contact Management.
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[MpumMmepbl coBpeMeHHbIX CRM

* Microsoft CRM (Microsoft Dynamics CRM)
* Oracle CRM On Demand

* Terrasoft CRM

* |IRIS CRM

* Monitor CRM

* GoldMine CRM

« Sugar CRM

» Salesforce Sales Cloud etc.
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Bonpocbl ong camonpoBepKn

1. Korga Obinn co3gaHbl nepBblie
TeEXHU4Yeckune pewienuns ans sagad CRM?

2. Korga noaBunacb nepBag Kommepyeckas
KOMMbOTEPHAsA nporpamma ans
ynpaBfieHUa KOHTakTamm?

3. Korga n kakon komrnaHuen Bnepsbie Obin
ncnonbe3oBaH TepmnH CRM?
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6. lNoHAaTNA (TepMmuHbl) CRM
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Contact Management

 Contact Management — BeaeHune
paclMpeHHOU 3anncu no Kaxxaomy
KOHTaKTY, OTAEeNbHbIW Npodann no
Ka)XOoMYy KIMeHTY, BegeHne NCTopum
KOHTaKTOB, OpraHMn3auuoHHble gnarpamMmmel
N BO3MOXXHOCTb cobupaTtb KIMMEHTOB B
pas3nu4yHble rpynnbi.
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Sales Management

e Sales Management — obecrne4ynBaeT MakCUMyM
MHJOPMaLUU U BO3MOXHOCTEN, CBA3AHHbIX
HENocpeacTBEHHO C NpoaaXeu — UMKNbI,
cTaTUCTUKa, TepputopuanbHas NpuBA3Ka,
reHepauna oT4eTOB, UCTOPUA Npoaax.

« B3rnag Ha npogaxu Kak Ha npoLecc ¢ AgeneHnem
ero Ha ctagumm n Larv No3BOSIAET OCYLLUECTBNATb
NPOrHO3npoBaHMe N 3APPEKTUBHO YyNpaBnATh
npogaxamu.
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Time Management

 Time Management — moaynb,
noMorarLnum cKoopgmHnpoBaTb paboTy
BCeEX noapasgeneHn BO BPEMEHU —
KaneHaapb, NepevyeHb 3aaad, Takke
pasnnyHble MOy CONPAXKEHNUSA C
doakcoMm, 3NeKTPOHHOW NoYTON N Op.
cpeacTtBamMun CBA3N.
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Customer Service

e Customer Service — NHTepaKTUBHasA
nogaepxka krnneHtoB (MHTepHeT,
BUPTYyaribHblE€ YaCTHbIE CETU U OP.),
BO3MOXXHOCTb KINMEHTaM caMUM MNOSy4YnTb
HeobxoanmMyto MHpopMaLMIO,
nnaHMpoBaHMe paboT C KIMEHTaMU,
cTaTucTuka obpalleHun, reHepauus
OTYETOB, YYET BPEMEHHbIX 3aTpaT
cneunanncToB, BO3MOXHOCTb OLIEHKM
CTOUMOCTW NOOOEPKKMN.
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Field Force Automation

e Field Force Automation - BO3MOXHOCTU
rpynnoBon paboTbl C KNUEHTaMW,
pasgeneHHbIMM No permoHarnbHbIM,
oTpacneBbiM N APYrMM NpuU3HaKam,
COBMECTHOU paboTbl TEppPUTOPUArbHO
yaaneHHbIX nogpasaeneHuni.
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Telemarketing/telesales

 Telemarketing/telesales — nHTerpauus c
call-center, BegeHno ctatnCcTuKK, 3anncu
CTaHOApPTHbLIX BONPOCOB U OTBETOB U
NONMHOLIEHHOrO UCMOSfb30BaHNUA MHOINX
OpYyrmx BO3MOXHOCTEWN CpeacCTB
KOMMYHUKaLWN C KNUeHTaMn 4yepes
ANEeKTPOHHYI0 nouTty, IP-TtenedoHuto u T.4.
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Marketing

 Marketing — MoQynb CTaTUCTUKW,
nnaHupoBaHWe N BegeHne pasfmnyHbIX
MapPKETUHIOBbIX akUUW, KOHTPOSb OTAa4n n
pacyeT adPPEKTUBHOCTUN, MOoaeNnMpoBaHue,
BCrioMoraTternbHbIv (Y4ebHbIN) maTtepuan,
cermeHTauma notpedutenen.
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Lead Management

* L ead Management — YnpasneHue
OTHOLLEHUAMU C NOTEeHUMarbHbIMU
KIMeHTaMn: coop rnepBoHa4vanbHOW
MHdopMaLnK, pacnpeaeneHmne KOHTaKkToB
MeXay coTpyAHUKamMun CObITOBbIX
noapasaeneHnn, oTcrneXxmsaHue
9PPEKTUBHOCTN NCTOYHUKOB NEPBUYHbBIX
KOHTaKTOB.
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Lead

e [ ead - nHguBmayan, KOTOPbIN Bbipa3un
MHTEPEC B HaxoXaeHnn OOorbLIEN
MHJOOpMaLMKM O NPOAYKTE UMK cepBUcCe,
npegnaraeMblXx KOMNAaHUEN.

» 3auernka (lead) ngeHtudpunumnpyetcs
NpoaaBLIOM KaK MPUEMHUK LierneBon
MHQPopMauun Yepes e-mail unu gpyrme
cpencTtBa KOMMYHUKaLUN.
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Knowledge Management

* Knowledge Management — ynpaeneHue
3HaHUAMU, cOOp BCcen HeEODXOaMMOWN
cnpaBo4YHON MHdOpMaLUKUn (KapTbl, OTpacreBas
NHJOpMaUUA, aHanNnUTUYeCcKne martepuansl,
cTaTUCTUKa) Angd padboTbl KOMNaHMK, co3gaHue
OTAENbHbLIX HOBOCTHbIX pa3genos Mno
HanpaBneHnam busHeca, MHTerpauuns c
NCTOYHUKaMKN B VIHTEpPHET, MOLLHbIE MONCKOBLIE
cpeactea. OTaernbHbIM HanpaBleHUEM
ABndeTcda book management .
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e-Business

* e-Business — moaynb oTBevaroLnn 3a
Beb-4yactb CRM, kyoa moryt BxoaunTb
BeO-canuT KOMNAHUN, UHTEPHET-MarasvH
unun B2B nnowaaka, B3anmonencrseme c
KnneHtamun yepes VIHTepHeT.
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Business Intelligence (Bl)

 Business Intelligence — Hann4une
aBTOMaTUYECKUX BO3MOXHOCTEMN MO
KOHTPOIO N 3cKanauum npobnem,
COBepPLUEHUIO ynpeXxaaLwmnx 4encTBum,
reHepauna nHanBMAyanbHbIX OTYETOB U
OTYETOB Mo WabnoHaMm, nnaHnpoBaHme,
MOOennpoBaHUe.
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Sales pipeline

e Sales pipeline - BopoHKa npogax. TepMuH,
CBsI3aHHbIN C NPOLECCOM npoaax 1 HarnsgHo
BblpaXkaroLnm omHoweHue Konu4yecmaea
rnomeHuuaabHbIX KITUEHMO8 K meM, KOmophble
CmMaHoB8sMcs peasibHbIMU Ki1ueHmamu.

 [1pouecc npeBpalleHns U3 NnepBoro Tuna Bo
BTOPOW Ha3bIBAETCA XU3HEHHbLIM UUK/IOM
1podaxku, U COCTOUT U3 paaa WaroB, KOTopble
OTpa)keHbl Ha BOPOHKE NMpodax B BUAE NPOCTOU
MCTOrpamMmeil.
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BopoHka npopgax

’Xom,quuﬁ KOHTAKT
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http://marketch.ru/upload/blog/ba7/ba7e2d946a1493febefbf8c394e80c31.jpg
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BopoHKa npogaX po3HU4YHOro
MarasuHa

Peknama, 3Hakomble,
UHTEpPHET, pacrno/1oXKeHue

PeKOMeHAaUun, BHELLHWUI BUA,
N060MNbITCTBO, NPeAMETHbIN MOUCK

Xopollee ToBapHoOe U
LLeHOBOE NMpeA/10XKeHUe

Mpouecc npogaxu,

HOKynaTen" MapKEeTUHI oBble KOMMYHUKaLUA

& \

QIBOHTEK

PEWEHMA ANA PUTERNA

KauecTBO 06C/yKMBaHUS,
YAOB/IETBOPEHUE OT MOKYMKU
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ROI

* ROI (aHrn. Return on
Investment- Bo3BpaT BMNOXEHUN) —
doMHaHCOBLIN NMoOKa3aTenb,
MNNIOCTPUPYOLLNIA YPOBEHb JOXOOHOCTU
Mnun yobITOYHOCTU KOMNaHun / otaena /
KaMnaHum, pacCYMTaHHbIU Kak OTHOLLEHME
CYMMbI NpMOLINK / yObITKOB K CyMMe
BNOXXEHHbIX UHBECTULIUIA.
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CRV

e CRV (aHrn. Customer Referral Value —
npmBegeHHasi LEHHOCTb KIMEHTA) —
COBOKYMHas douHaHcoBasi LEHHOCTb,
NMPMHOCUMAs KOMMNaHUM OTAENbHbIMU
noTpeduTensamm 3a CHeT TpaH3aKkUum,
COBEPLUEHHbIX NPUBNEYEHHBLIMU MU
KITMEHTaMMW.
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CNV

e CNV (aHrn. Customer Network Value —
ceTeBad LUeHHOCTb noTpeburtens) —
COBOKYMHasa pmHaHcoBasi LLEHHOCTb,
NPUHOCUMAas KOMMNaHUU OTAENbHbIM
noTpedunTenem 3a c4eT NnogaepxKu
Oun3Hec-NpoUeccoB KOMMaHNK
nonb3oBaTensamMmmn, BOBe4YeHHbIMU U3 ero
onuxawuwero (aygutopmn NMMYHOWN CETU) U
OaribHEro CETEBOIro OKPYXEHUS.
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CLV

e CLV (anrn. Customer Lifetime Value —
LEeHHOCTb KINMeHTa B Te4eHUE XXUIHEHHOTIO
LMKna) — COBOKYNHas donHaHcoBasa LEHHOCTb
KnneHTa/noTpebutena/nonb3oBaTens,
NpUHOCMMaga KoOMNaHWUM B Nepuoa ero
X3HEHHOro UuMKna nnu bnarogaps
NnoTpedbuTeNbLCKON/MONbL30BaTENMBCKOW
aKTUBHOCTU, KOTOpas
— a) peneBaHTHa buaHec-3agadvyam KoMrnaHuu,

— 0) ngeHTudurympoBaHa,

— B) aTpubyTmpoBaHa u

— I) BblpaXkeHa B KOMMEPYECKNX METPUKAX
9PPEKTUBHOCTM.
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KPI

 KPI (aHrn. Key Performance Indicators)
— KPUTEPUU KOHTPOMSA U METPUKN
9 EKTUBHOCTU (MeXAY

nogpasgeneHnamm) paboTbl OTAENOB U
COTPYOAHMKOB KOMMNaHUM.
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Crpyktypa u cesizu CRM-npoueccos

Npoyecc paspaborkn  Nponecc coananns Mpouecc MHOroKaHANLHOMH fpouecc ouexxm
CTpaTermu UEeHHOCTH HHTErpaymnmn appexrnanocTn
oCH Pesynbrarsi
DRMICCCINCS Y ume::;'m £ g ' ; 3 » LIEHHOCT AR COTPY/ 08
Npeanoxenue W = g *OTAenetNA é » LigwOCTE J13R KAMENTOR
UEHHOCTH 3 * MarazaHs § € mm W
= Enastne *OueHKa L) 32 £ = i
« OTpacnessie u 0 g‘ * Call-uertp g
ﬁ
XapPaKTePHUCTIKH g * PaccoinKm @ MOHMTOPHHT
LenHocTs Ana 3 asdpexrnsHocTH
6u3neca «POS g
o 'W
* JKOHOMHKS  fui) * INeKTPOHHOE g » OueHIa ypoeHa
YROSRETBOPEHHOCTH
g » Kniowessie NoKasatenu
abdexnisrocT
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Bonpocbl ong camonpoBepKn

1. Kak Ha3blBaloT BeAeHe UCTOPUN KOHTAKTOB,
opraHn3auuoHHbIE AnarpamMmmbl 1 BO3MOXXHOCTb
cobupaTb KIMEHTOB B pasfunyHble rpynnoi.

2. Kak Ha3blBaeTca MHTepakTUBHaA noaaepkka
KNnneHToB (MHTepHEeT, BUpTyarnbHble YacTHbIE
CeT 1 Ap.), BOSMOXHOCTb KNMeHTaM caMum
nony4nTb Heobxoanmyro MHdopMaLuo 1 T.4.

3. Kak HasblBaeTcsi Moayrb, OTBeYatoLnn 3a BeD-
yacTb CRM, Kyoa moryt BXoAuTb BED-canT
KOMMaHUW, MHTEpPHET-MarasunH nnn B2B
nrowaaka un T.4.
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Bonpockl Ana camonpoBepKu - 2

4. Yto Takoe Business Intelligence (Bl)?

5. UTo Takoe Sales pipeline - BOpoHKa
npogax-?
6. NoacHuTe noHaTune RON.

/. Yto o3Ha4aeT CRV (Customer Referral
Value)?

8. Pacwundppynte n nosacHute KPI.
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7. CRM B oTpacnsax
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CRM ONnA NEPEBO34YUKOB

* B KOMNaHnsAX, OCyLLECTBASAOLLNX
rpy3onepeBo3kn, CRM nossonser
aBTOMaTU3npoBaTb 1 CUCTEMATU3NPOBATL
paboTy C KNMeHTamMu, NocTaBLUMKaAMN U
napTHEpPaMU KOMMaHUM.

* [1o KNMMeHTam B CUCTEME NPOn3BOaNTCA COOp
MHpopmMaLunn 06 NMHTepeCyLWMX ycnyrax, nux
obbemMe 1 noteHumnarne pocra, COTpyaHU4YecTBe C
OPYrMMU TPAHCMOPTHBIMU KOMMNAaHUAMM.

* Cncrema No3BonsieT nerko cdopmMmmpoBaTh
CNUCOK KITMEHTOB NN NOCTAaBLLMKOB, C
KOTOPbIMW HEODXOAMMO NPOASINTL AOroBOP Ha
obcnyxuBaHue.
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CRM AN IT-KOMNAHUN

[1na IT-komnaHMn o4eHb BaXXHO OpraHnU30BaTb
OoBepuTenbHbIe OTHOLLEHUA C KaXXObIlM KITMEeHTOM, Bedb
OT 9TOro BO MHOrom 3aBucuT ycnex | T-npoekra.

HaunHas c npegnpoaaxHom ctagun CRM nossonser
donkcmnpoBaTb BaXXHY MH(OPMALMIO O KIUEHTE,
NCTOPUIO BCTPEY, 3BOHKOB U NEPENUCKN C KaXKabIM
KOHTaKTHbIM NULIOM B KOMMaHUN-KINNEHTE.

Takke o4eHb Ba)KHO OpraHmM3oBaTb C MOMOLLbIO CUCTEMBI
busHec npouecc padboTbl C KITMEHTOM, YTODbLI HE
YAYCTUTb BaXXHbIX A€Tarnen n KOHTPonmpoBaTb XoA4
BbIMOSTHEHUSI NPOEKTA.

CRM nosBosnisieT opraHm3oBaTthb KOSINIEKTUBHYO paboTy
Hag NPOEKTOM U yNyyllnTb KOMMYHUKaUUN Mexay
TEXHUYECKUMU U KOMMEPYECKNUMU CITyKDaMW.
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CRM A4 IT-KOMMAHWUMU (2)

« B otrgenax npogaxk CRM-cuctema ncnosnb3yercs npu
dopMMPOBaHUN CIOXHbLIX cneundunkaumnm NpoeKkToB n
NOAroTOBKM TEHAEPHbLIX NPeanoXeHUn n BeaeHna apyrmx
OOKYMEHTOB.

« Kpome Toro, CRM-cuctema 4yacTto ucnonb3yercsa angd
doopmMnpoBaHus NIMCTOB y4eTa BPEMEHU U
aBTOMaTu3auumn pacyeta NpuodLINM rno NPOEKTY C y4ETOM
Tpygo3aTpaTt U HaknagHbIX pacxogos.

« be3cnoBHO, elle ogHon BaxHeuwen pyHkumen CRM B
IT-npoekTax sBnseTcsa opraHnsaunsa obpaboTKM 3aABOK
KNMeHTa Ha cepsucHoe obcryxusaHue.
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CRM AJi1A TEJIEKOM-
NMPOBAULOEPOB

» 3a CYET LeHTpanm3aunun gaHHbIX O KIIeHTe, U
BO3MOXHOCTW JOCTyna K eguHon base
KOMMEPYECKOro U TEXHNYECKOIo
nenaptameHTtoB, CRM-cuctema noBbillaeT
Ka4yeCTBO KINMMEHTCKOro obcnyXmBaHus, B TOM
yucrie onepaTtuBHOCTb pearmpoBaHuUa Ha
nocTynaroLme 3anpochl, YyMEHbLUAET CPOKN
BHYTpUKOpnopaTuBHOW 00pabOoTKM 3as1BOK.

« PaboTas B cucteme, MeEHeQXKEP KOMMEPYECKOTO
broka nmMeeT BO3MOXHOCTb OCYLLUECTBATb
MOHUTOPUHI 0OpabOoTKKN 3as1BKN B TEXHUYECKOM
oenaptameHTe.
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CRM ONS TENEKOM-
NMPOBAWUOEPOB (2)

« dopmanmsauua npoueayp
npenocTaBlieHna YyCryr CBA3U U
YHU(MKaUmMa MeToaoB B3auMMOO4ENCTBUSA C
KIMMeHTaMM NMo3BOoSIA0T KOMMNaHUU
YCOBEPLLEHCTBOBATL NPOLECC
KOMMYHUKaLUWUW, 108kICUMb JI08/1IbHOCMEb
C80UX K/TUeHMOos.
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CRM AJ1A4A TOPIOBbIX
KOMMAHUW

« Yauwe Bcero CRM-cuctembl ncnonbayrotca
npeanpuaTUaSMun, npeanararowmmm JoCTaTtovHO Joporme
ToBapbl (00opyagoBaHMe, aBTOMOOUIIN)

* B gaHHOM cermeHTe Kaxgas npoga)ka — cobbiTve, U NyThb
K 3aKI0YEeHMI0 KOHTpaKTa AOCTaTOYHO OOMOr.

» [loTeps KaXxgoro KrimeHTa MoXeT 00epHYTbCA
3HaYUTENBHBLIMM YObITKAMW ANS KOMMNAaHUKX, NO3ITOMY
npeunmywiectea CRM 3gecb o4eBUAOHbI - XpaHEHUE
NHdopmaLumn 1 NCTOPUN B3aUMOOTHOLLEHNIN C KITUEHTOM,
BeZieHne busHec-npoLlecca npoaax (caenkm),
NaHNpPoOBaHME U KOHTPOIb BCEX €ro 3TanoB («BOPOHKA
npogax»).
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CRM ONS TOPIrOBbIX
KOMMAHWHA (2)

« [1na KomnaHun, Topryrouwmx donee geleBbiMn
TOBapaMu, OCHOBHbIE 3aa4un, KOTOPblE peLlaeT
CRM cucrtema - 370 noBbILLEHNE NOASIbHOCTHU
KITMEHTOB 3a CYET HanpaBfeHHbIX
MapKETUHIOBbIX BO3AEUCTBUN U NMPOrpamMm
NOoANbHOCTWU, BeAeHne rpaMoTHOU
aCCOPTUMEHTHOM MOSIMTUKN, OCHOBbIBASsICb Ha
oT4YyeTax O npogakax, AaHHbIX O Pa3fNMNYHbIX
rpynnax KnmeHToB N aCCOPTUMEHTE
KOHKYPEHTOB, MSIOC - YMEHbLLIEHNE CPOKOB
XpaHeHusa ToBapa, YTo sBNAeTcs crneacTtBuem
npegblayLero nyHKTa.
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Bonpocbl ong camonpoBepKn

1. [lnga Jero ncnonbaytorca cmctemol CRM B
KOMMNaHUAX-NnepeBo34vynkax??

2. I'me vcnonb3yrotca cuctemol CRM IT-
KOMMNaHUAX"?

3. Kakon nonoxutenbHbi adpdekT aaeT

BHeapeHne CRM B KOMMNaHUAX TENEKOM-
npoBangepax?

4. Kakme ocHoBHble 3agayun pewaet CRM B
TOProBbIX KOMMNAHUAX?
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CINACMBO 3A BHUMAHNWE!
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