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MUSHROOMS CREATIVE MARKETING AGENCY

Bce npocTo, Koraa yBepeH B 3TOM.

TE3UCDI:
Buabl B3anmogencTemsa: B2B, B2C n B2G
C 4ero Ha4yaTb? MVP 1 TPEKLUH KapTa
Obwas cntyauma Ha pbiHKE: KOMY Mbl BEPUM?
KOHTEHT-MapKETUHT KaK rnaBHbIM UICTOYHUK NNO0B
Kak nameputb pesynesrart
CPA ceTin



CINUKEP
MAKCWUM BOJIOHKUH

Coydpenntenb MapKeTUHroBoro areHTcTtea Mushrooms creative;
OupekTop no pas3sutuio komnanum «MEJOBbIA OM» un
«KpecTteLkKasa cTpoykay;

Cospartenb npoekTta PackMeNow;

KoHcynbTaHT No MmapkeTuHry ctaptanos PPN,

TOP-3 ANPEKTOPOB MO BHELLUHUM KOMMYHUKaUmMam B FMCG;



B2B, B2C, B2G

KomMmnaHusa okasbiBaeT YCINyru rpynnoBbIiX NepeBo30K;

ININESS KomnaHus 3aHumaertcs travel support;
B2B
B2C Cepsuc oHnanH 6poHMpoBaHnsa BUNeToB.;
BUSINESS CONSUMER TypucTtuyeckas ompma;
B2G

KoMnaHus okasbiBaeT yCnyrn no UHTEpHeT
GOVERNMENT NPOABMXEHUIO 0BNacTHOro canTa;
KoMnaHus 3aHMMaeTcsl PEKOHCTPYKUMEN MY3€eS;




MVP
Minimum Viable Product

MeTtopbl:

HOW TO BUILD A MINIMUM VIABLE PRODUCT Y
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NHTepBbto (TONLKO
doakThbl)

TecToBble Npogaxu
[MpoToTUnbI

A/B TecTnpoBaHue
JleHauHr

KpayaodanHgnur

©



TpeKwWwH
KapTta

NMPOAOYK
KnneHTCKNMN cermeHT LleHHOCTHOE MVP NMpoGnema
npeanoxeHune noaTBepXxaeHa
MakcnmanbsHo Onpenensiem dopmumpyem Paspabotka MVP ana  [la, HeT,
noapOOHbIN NOPTPET  KIKOYEBYHO aKkTyanbHoe KOHKPETHOrO KOppeKTUpyem
notpeburtens NOTPEOHOCTL npeanoxexHne ang cerMeHTa
CerMeHTa KOHKPETHOrO
cCerMeHTa
KAHAN
lNMepBasa npogaxa KaHan npopax LleHHOCTHOE CtoumocTb Cxogurtcsa nu
npeanoxeHune npuBneYeHus 3KOHOMMKaA
KfMeHTa
OcyuiecTBneHa nu Uepes kakon kaHarn Ectb nun Kakne 3atpathl [MosBonget nu
nepsasi npogaxa Oblna coenaHa noaTBepXaeHmne Heobxoanmbl Ans Tekyuwasa onHaHcoBas
nepBasi npogaxa rmnoTesbl NPUBMEYEHNsI OQHOMO  MOAEsb
KNMeHTa B AaHHOM MacwwtabuposaTtb 1

KaHane pa3BMBaTb NPOEKT



CuTtyauus Ha pblHKe @

OBUITNE PEKJTAMbI, O0HOOBPA3WE PEKINAMbI, OTCYTCTBUE OOBEPUA OT
NMOTPEBU




Komy MblI
Bepum?

®GOPYMbI

OT3bIBbl OPYTX
MOJIb3OBATENEN

[MPOPECCHNOHAIIBHAA
NNTEPATYPA

NOMNYNAPHBIE MCTOYHUKN
BJIM3KUNE, SBHAKOMBbIE, IPY3bA

OKCIEPTHI




KTo Takom
aKcnepT?

Bbipakaet cBoe MHeHue
KomneTeHTeH

Bbi3biBaeT gosepue

OBJNNIAOAET JINYHBLIM BPEHOOM

EPEHA- COBOKYMHOCTb OTNNYUNTESNbHbLIX CBOUCTB,
KOTOPAA OBECTEYMBAET Y3HABAEMOCTb U
NOMYINAPHOCTb HA PbIHI ™




KOHTeHT-
MapPKeTUHr

COBOKYMHOCTb MapKETUHIOBbLIX NPUEMOB,
OCHOBaHHbIX Ha CO34aHUM N PacrnpoCcTpaHeHn
nosiesHon anga notpedutensa nHdopmauum ¢
Lernbio 3aBOeBaHNA 0OBEPUS U NpUBIedYeHns
HOBbIX KITMEHTOB.




KOHTeHT-
MapKeTUHr

Traditional

3(—‘atal (—‘Iaws:
@ only holds attention for
a time.
Interrupts instead of
offering something valuable.

Tends to be expensive,
especially all if the
campaigns are not
successful.

Attract clients just by
writing in your blog.

Content

Marketi nq—z

Provide value to the clients,
creating loyalty to the brand.

= Create reciprocity

among clients that
may buy out of
gratitude.

Create viral content that
links with the website

Through multimedia formats, the
attention of a different public

is attracted.




Crapt

npoaax

Ilnp (lead, ueneBou nuAa) — NoTeHUUarbHbIN KITMEHT, TEM UK UHBbIM 0B6pa3oM OTpearnpoBaBLLMA Ha
MapPKETMHIOBYIO KOMMYHUKALUMIO.

FeHepauusa NMAOB — MAPKETUHIOBbLIE TEXHOMNOMKU, NO3BONAKOLLME POPMUPOBATL MHTEPEC
noTeHuManbHbIX NOKyNnaTenen, n saactaBnsaroLlmne nx obpawarbcsa 3a MHopMauuen o ToBape u ycrnyre,
OCTaBNATb CBOW KOHTAKTHbIE AaHHbIE ANA nocneayowen padboTsl ¢ NOTEHUMANbHbIMK MOKynaTensamMm
(Mnoamn), MapKETUHIOBbIN X04, pa3paboTaHHbIN ANA NPUBAEYEHUS HOBbIX NOTEHLUNANbHbIX
nokynaTteneu.

KBanudmkaumna nnpos (lead qualification)— TepMunH, 03Ha4aLLMiA BbIABIIEHNE MEPCNEKTUBHOCTH
noTeHUMarbHbIX KOHTAKTOB B 3aBUCUMOCTU OT UX COOTBETCTBUS YCTAHOBIIEHHBIM KpUTEPUAM Hanbonee
TUMNYHbIX KITMEHTOB KOMMaHuu. Llenb kBanugukaumm nngoB — onpeaennutb IOTOBHOCTbL KOHTAKTEPA,
ero xernaHume 1 BO3MOXXHOCTb COBEPLUNTbL NMOKYIKY.



BopoHka
npogax

Toau, umeowme
noTpebHOCTL B HALLMUX
TOBapax
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Kak usmeputb
pesynbrar?

AhheKTUBHOCTL peKNaMHbIX BIIOXKEHUMN:
ROI ( return on investment) = NpuobINb — 06bLEM UHBECTULINK / 06bEM NMHBECTULMIA * 100

A heKTUBHOCTL pEeKNnaMHOro oo bLABNEeHUS:

CTR ( click-through rate) = KONM4YeCTBO KNUKOB / KONM4YECTBO NOKa3oB * 100
CPC ( cost per click) = ueHa 3a pekriamy / KonmyecTBO KITUKOB

CPT ( cost per thousand) = LleHa 3a pekramy / Konn4ecTBO KITMKOB * 1000

A heKTUBHOCTL Nosib3oBaTesnieun (Ana cepBUCOB):
ARPU ( average revenue per user) = CpeQHUN OOX04 C OQHOIo akTUBHOIO Nosib3oBaTesid 3a nepuos,
ARPPU ( average revenue per paying user) = CpeaHMN 0X04 C O4HOro nraTtsLwero nosib3oBaTens 3a nepunoa

A PheKTUBHOCTb 3KOHOMMUYECKON MOAenu:

CAC ( customer acquisition cost) = Bce 3aTparbl Ha NpuBnedYeHne, yaoepxaHue, yéexageHume / Kon-s0 HOBbIX

KITMEHTOB

LTV ( lifetime value) = cpegHss mecavHas npubbinb * ANUTENBLHOCTbL COTPYAHUYECTBA

CooTHoweHne CACn LTV:

MeHee 1:1 — cTpeMuTeNnbHOE BAaHKPOTCTBO

1:1 —noTepa CpeacTB Ha KaXXOOM KINueHTe

1:3 —ngeanbHOE COOTHOLLUEHNE

1:4 n 6onee — To4ka pocta anga 6onee 6GbICTPOro pasBUTUS ARPU 1 ARPPU



CPA
cetu

CPA-ceTU — peKknamMHble CUCTEMbI-NOCPEaHUKN, KOTOPbIE npeanararT peknamogarenam onnadmsaTtb
TONbKO UeneBble OENCTBUSA NONb3oBaTenemn — MOKYIKN, pernctpaunn, 3arnoriHeHnA aHKET N TakK Aaree.

Mnatur
850 pybnei Bebmacrepy
u 150 py6neit octasnaert cebe

[natut [onyuaer
1000 py6neit 3a 850 pybneii 3a
NOATBEPXAEHHbIN KA CP A_ eTh NOATBEPXAEHHbIN NNA

Peknamoparenb - Bebmactep
eper NPOoLeHT

Pa3melwaer c8oi ToBap [laeT TpadmK Ha ToBapbI

8 CPA-ceTv u nnatut pexknamoAarens u nonyyaer
MKCUPOBAHHOE BO3HArpaXxAeHM DUKCUPOBAHHOE BO3HArPaXAeHHE



Mone3Hble
CCbIJIKMN

http://powerbranding.ru/teoriva-marketinga/ - OCHOBBbI
http://firrma.ru/data/articles/3482/?sphrase_id=15453 - TPEKLLH-
KapTa

https://contently.com/strategist/ - KOHTEHT-MAPKETUHT
http://leadmachine.ru/blog/ - nnooreHepaums
https://moz.com/blog - UHTEPHET-MaPKETUHT
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CINACUBO
3A BHUMAHNE

KoHTaKT
MAKCKM BONOHKW/H

tel. 8 (911) 949-6980

e-mail: maxim.bolonkin@gmail.com
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