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ocabulary

epreneur

establish
o endeavor
ulti-skilled
eregulatlon
scouraging circumstances
pursue the ideas
perceive needs
chase the result
17) to measure the level of achievement
18) innovative

19) customer
= 20) competitor
21) income



initions of an
entrepreneur:

opriate definitions.

agent that combines the
1s of production into a
nes
person tha
usiness resou
at;
erson who understands that there is a
le difference between obstacle and
portunity and is able to turn both into
vantage;

erson who organizes, operates and
umes the risk in a business venture in
ectation of gaining profit;

a person who creates a business in the
face of risk and uncertainty;

= a person with a willingness of taking the
risks involved in starting and managing
a business

ombines the various
s and takes the risk for




‘Answer the
wing questions:

entrepreneur?
difference between an obstacle and

ho starts business and who
ame?

lished characteristics of an

trepreneur:
an we equate a

ho is result-orient
cess-oriented?

at are the important questions an
epreneur must ask himself/herself before
ting business?

hy is it important to identify a customer?
at is strategy all about?

tis im];;ortant to know about your
etitors

What is the fundamental of entrepreneurship?
What are the non-profit issues?

What opportunities are the in entrepreneurship?
To what risks must an entrepreneur be ready?

Is it possible to have a 9-to-5 job for an
entrepreneur?

ager to an entrepreneur?
and who is
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u agree with
1e following
tatement?

wn 7 times you

et up 8 times
1lties when you
, you must learn to get up and
eve in what you are doing.”



MIND OF AN

ENTREPRENEUR




Creative

Multisskill®




1ions to think

hat are my strength and
aknesses?

at would be the major
stacles for me?

at threats do exist?
= Who are my customers?
'm Who are my competitors?



ustomers

idea about effective

trend in the environment



ompetitors

of who provides the
ice or products

what the competitors
and what they are

d the way to outsmart them

1se the weaknesses of your
petitors

p in mind you have the same
opportunities and the same
threats

= Think what they can do better
than you







preneurs
ring the tips

the tips and secrets the
epreneurs share with you.

on’s tips

Job’s secrets



