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BBEOEHWE B CUSTOMER
JOURNEY N BOPOHKY NMPOOAX
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Who is this class for?

» Startup’s and others who have achieved product market fit, or who are close to achieving
product market fit, and want to accelerate sales

Why is this class important?

¢ This class will help startups avoid the #2 reason why startups fail: run out of cash due to lack
of sales. (The #1 reason startups fail is that they produce a product that has no market need)

Why is this class unique?

* |t is an efficient, effective and proven sales method, that includes unique frameworks to
ensure the steps are executed properly so that sales can accelerate

What will you take away from this class?

* A framework to target the right customers

A method to develop a highly-effective value proposition

* A manner to identify and reach the right buyers, tell a compelling story and activate buyers

« A method to ensure your leadership team is aligned to drive peak sales



BBEOEHUWE B CUSTOMER
JOURNEY N BOPOHKY NMPOOAX

YT0 Takoe Customer Journey?
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YTO Takoe BOpOHKa npopaX?

B3aumMoaeucreume Customer Journey
C BOPOHKOM Npoaax




STAINDblI CUSTOMER JOURNEY:
OT NOUNCKA UHOOPMALIN OO NOKYIKHA
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STAINDblI CUSTOMER JOURNEY:
OT NOUNCKA UHOOPMALIN OO NOKYIKHA

Oco3HaHue PaccMoTpeHue OueHKa un NMpuHATUE pelLueHuUud

noTpebHocTU BapUWaHTOB CcpaBHeHMue O MOKYIKe



MHCTPYMEHTDbI AJ19 AKTUBALUUUN KITMUEHTOB
(MOKA Bbl CI'UTE) B CETMEHTE B2B
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OTnpaBbTe NepCOHaNU3npoBaHHOE NUCbMO
c y6eguTenbHbIM NpeasioXXeHneM, Hanpumep,
C BUAEO, NPUINIALLALWUM K 06CY)XOEHUIO.

NMpepnoXxxuTte NnpeaBapuUTesibHO HACTPOEeHHOoEe pelleHune
B BUAe AeMo And otaesibHbIX KIIMeHTOB.

OTnpaBbTe Mo noyTe MapKeTUHIroBbIN 6yKeT Unm
NpPOBOKaLUOHHbIN NpeaMeT U NpennoXXuTte 6ecnnaTtHoe
MCMoJib30BaHMe peLleHUs Ha OrpaHNYEHHbIN CPOK.

NpoBeanTe ceMUHap B oTene Ang otaesbHbIX KOMMaHUn
N npennoxnmte JIM4YHyIO BCTpe4dy nocre npeseHTaunu.

OTnpaBbTe KHUTY UUN CTaTbiO SKOHOMUYECKOMY MOKyMnaTesnto
n npurnacuTe nx BOUTU B CUCTEMY A9 UCNOoJ1Ib30BaHNA OEMO.

MpepocTaBbTe pe3ynbTaTbl MPOBEPKMU "TaMHOro nokynartena"
DKOHOMMYECKOMY MoKynaTento c npurnaweHneM yBmgeTb
6oee nosiHblie pe3ynbTaThl.

MopgbesxamTte Ha rpy3oBuke K KOMnaHumdaM B ornpegesfieHHble
OHN U npennaraﬁTe XNBoe oeMo B Ky30Be rpysoBuKa.

12

13

14

HanuwuTe ctatblo ana npodeccnoHarbHOro XypHana u
oTrnpaBbTe €e 3KOHOMMYECKOMY MOoKynaTesto ¢ NpurialleHuemM
06CcyanTb HOBOE peLueHue Unu uaeto.

OueHuTe nHAyCcTpuio C OTMETKOM L eNnieBoro KJiIneHTa
N OoTnpaBbTe 3TO SKOHOMNYECKOMY MNMOKYyriaTtesnto.

Mpeano)xurte 6ecnyaTHoe NN peLleHue Co CKUOKOMN, YTOGbI
co3paTb pedepeHCHOro KJiMeHTa, KoTopbii B 6yayLleM CMOXKeT
NMPUHUMATb NOTeHLMUaNbHbIX KTMEHTOB.

Mpeano)xurte TeCTUpoBaHMe pelleHns B KoOHdepeHL-3ane.

MpepnoXxunte caMmoo6Cny)XKMBaemMyto Moesnb 3aTpaT U Bbirog,
Ha cBOeM Beb6-canTe, YUTO6bl O6BACHUTb SKOHOMMIO 3aTpaT
UNU reHepauumio goxopaa.

NonpocuTte NnapTHepa NpeacTaBUTb Balle pelleHue, Kotopoe
OOMOJIHAET X COBCTBEHHOE, O6bIYHO 3TO NHTEerpaTtopbl.

MpennoXuTte XmMBoe 4eMO C BO3MOXXHOCTbIO
caMoo6cny)XMBaHMA Ha CBOeM Beb-cauTe.



MHCTPYMEHTDbI AJ19 AKTUBALUUUN KITMUEHTOB
(MOKA Bbl CI'NUTE) B CETMEHTE B2C
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OpraHusymTte ceMMUHap n gemMo 05
B oTene ons BIAnaTesIbHbIX U,
U3 LesieBoro cerMeHTa.

Ha BaweM canTte npepocrtaBbTe
BO3MOXXHOCTb A,€MO, KOTOPOE MOXXET 06
onpo6oBaTb NIO60U KITUEHT.

MycTb Ball NapTHep NpeacTaBuT
Balle pelueHune, KoTopoe () )y 4
OOMNONHSAET ero co6¢cTBeHHoe.

OTnpaBbTe cepTUPUKaATbl BbIGPAHHbIM
BIMATEe/IbHbIM NMoKynaTenam ans 08
6ecnnaTtHoOM "MOKynKu" NpoaykKTa

(v 3anncbIBanTe, KTO coBepLUaeT MOKYMNK!).

MpoBeguTe OEMOHCTPALUIO B KNOCKE B
TOProBOM LIEHTPE UN Ha APpYroM KOMMEpPYEeCKOM
o6bekTe (NnsX, 6ap, MarasuH, yHmBepmar v 1.4.).

MpurnacuTe KIMEeHTOB NpPUCoOeguUHUTbCS

K NpUBUNEermnpoBaHHOMY CoLMasIbHOMY Kpyry
C OOCTYrNOM K cneuunanmsnpoBaHHOM
MHPoOpMaLUUUN NN COBETaM.

OTnpaBbTe 06pas3Lbl UU KYNOHbI Ha 6ecnaTHoe
UCnosib3oBaHUe LefieBoOMYy CerMeHTY KITIMEeHTOB
(v 3anuncbIBanTe, KTO X UCNOJIb3YET).

YcTponTe KOHKYpPC C MPU30OM B BUAEe MecsLua
6ecnnaTHoOro Ucrnosb3oBaHMUS Ballero cepBuUca
WU NpoayKTa, cobupas KOHTaKTHbIe AaHHble
y4aCTHUKOB B MNpoLecce.



NewStartup’s email to activate buyers

Subject: From John, CEO NewStartup
Hello Robert,

My name is John and I'm the CEO of NewStartup. My company has developed new
technology that improves digital ad to sales conversion rates up to 3 times.

| figured this might be of interest to you given the large number of digital ad campaigns that
L'Oreal runs for Maybelline.

Here is a short video illustrating how my company's new technology can help Maybelline
improve its conversion rate.

I'd love to get your feedback even if you're not in the market for this right now. Do you have
20 minutes this week? | am available on Thursday at 10 or 11 am ET if either may work.

John

500 Source: Richard A. MacDonald, Jr




BOPOHKA NMPOLAX:
oT JINAOB O KOHBEPCUMU



NpuBnevyeHue NnnAoB

KoHBepcusa
B Npoaaxu

MoBbllLeHUue
cpenHero yeka

U NOBTOPHbIX
NOKYMOK:

Google Ads, Facebook Ads, Instagram Ads,
LinkedIn Ads, SEO-onTuMmmnsaums, email-
MapPKEeTUHI, Be6UHapPbl U MeponpuUaTus,

a TaK)Xe co3paHue Nosie3HOro u ueneBoro
KOHTEHTa Ha BalleM cauTe.

Google Analytics,
HubSpot unn Marketo

Email-MapKeTUHr, nporpamMmbl N1OSI/IbHOCTM,
nepcoHann3nupoBaHHbIe NpeasioXXeHus,
KpOoCC-NpoaaXXm U ancesnsivHr, a Takxe
MHCTPYMEHTbl aHaJIMTUKWU, YTOGbI n3yyaTb
noBegeHue KJIMeHTOB U npeafiaraTbuMm
Hauboee pefieBaHTHbIe TOBapbl U YCNYru.



noaPOBHOE U3YHEHWUE
STANOB CUSTOMER JOURNEY:
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“Kaccup 6bin He
CpaBHMBaTb BapMaHTbI " STOT MarasuH
" OYEHb YCNY)XJIUB. "
Ha MoeM TenedoHe. / CBOUM ApPY3bAM.
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NccnepoBaTtb o

Heo6xogumo & MepenTtn
BapuaHTbl Ha

npuo6bpecTtu B MarasuH
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CErMEHTAUUNA AYOAUTOPUU
B BOPOHKE NMPOOAX

- SAMEM CETMEHTUPOBATb AYOAUTOPUIO

- KPUTEPUUN CETMEHTALUU

- TPUMEPbI CETMEHTALUU



CErMEHTAUUNA AYOAUTOPUU
HA NMPUMEPE AMALEMN

Bo3pacT: 25 OAauHouKa
MecTo npo)XuBaHusa: TamMna Ooxopn: HeT poxona ot My3blKM, paboTa B
(He6onbLwwon ropoaok) MakpoHanbace. bepy oeHbrn y pogurtenemn.

O6pa3zoBaHue: HEOKOHUYEHHOoe Okorno 300 USD/Mecs.

Bbicllee X066u: Jlo6UT cnopr,
Pop 3aHaTuin: CTyAeHT KOMMbIOTEPHbIE UTrPbl, BEeHEPUHKMU
Pa3zovyapoBaHua: 3apgaum:
OT CBOeMU 6biBLUEN NokKasaTb BCEM, YTO ‘ ‘ ¢pa3a:
AEeBYLIKW, U ero OH KpyTOM, a NOTOM
OTCYTCTBME ycnexa nocnaTtb Bcex Ha X*M
4 - cynep3Be3aa. Bbl HU4ero He noHMMaerTe.
Ho Tbl BUaULWb. 4 He TaK Y)XX U nNnox
Npo6nembi: MoTpe6HOCTDb: o Tb A b - €Ta no
B My3blKe... [laBau NpocTakK, yauBu MeHs!
CTaTb 6bITb MOXOXXUM

cynepssesfou Ha MopreHLwTepHa



CErMEHTAUUNA AYOAUTOPUU
HA NMPUMEPE AMALEMN

Bo3pacT: 25 He 3amy)xeM. HeT geten
MecTo npoXxuBaHusa: Manamm Noxon: 1K USD/Mecsiy
(fopon) OT peK/TaMHbIX KaMMNaHUM

O6pa3oBaHue: CpegHee

Xo66u: cnopT, MOAa, KOCMEeTUKa,

Pop 3aHaTM: bnorrep JINYHOCTHbIN POCT

Paso4dyapoBaHusa: 3apaun:

€€ HblIHeLWHUMN ycnex CTaTb U3BECTHOM ‘ ‘ ¢pa3a:

M yBeJsIMYeHUe Yncna M MaKCUMaJibHO

NnoANUCYMNKOB y3HaBaeMom “ " o .
Bbl MOXXeTe “AbllaTh”’ KaXXAou np06neMOM

Mpo6nembi: MoTpe6HoOCTb:

MaJsioe KOJIM4ecTBo yBesfinyeHue 6as3bl

JTAUKOB U ¢daHaTOB U BIAHUE

KOMMeHTapues



CErMEHTAUUNA AYOAUTOPUU
HA NMPUMEPE AMALEMN

ZHANNA

Pa3zovyapoBaHua:

He MOXXeT HaUTK cebsq,
My3blKaJIbHbIM sIen6nam
OHa He MHTEepPEeCHa,
Mano npocnywuBaHUM

Mpo6nembi:

HeBOCTPGGOBa HHOCTDb

Bo3pacT: 28 He 3amMy»xeM. EcTb oetun

MecTo npo)xmuBaHusa: Hblo-Mopk
(Bonbwon ropogn) Noxon: 2K USD/Mecau

O6pa3oBaHue: CpegHee

Pop 3aHaTui: Kapaoke, MeHepxXep, Xo66u: cnopT, KOcMeTonorusa
YX€Ha, UHAYCTPUS KPacoThbl MopAa, Mora, Kypcbl NCUxXonorum
3apaunm:
cTaTb ‘ ‘ CDpa3a:
He3aBUCUMOM

4 He NoHMUMalo, KaK apyrme

MoTpe6HoCTb: apTUCTbI AenaloT 3To

o)XXupaeT, Korga
areHT caenaetr
eé3Be3nou



TOUCHPOINTS B
CUSTOMER JOURNEY
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UTo Takoe TOUYKM B3auMoaeucTeumsd

N3yuuTe Bally LleneBylo ayantopuio
OnpepenutTe TOUKU B3aMMoaEeuUCTBUA
NMpoaHanuUsnpyuTe BCe TOMKU B3aMMoaAEemncTBuda
OueHUTe 3HAYMMOCTb KaXXAO0ro KOHTaKTa

BaxHOCTb 3 PeKTUBHOIro B3auMoaemCcTBus



MHCTPYMEHTDbI A9 NCCJTIEAOBAHU4A
U YINPABJIEHNA CUSTOMER JOURNEY

1. CRM-cucteMbl:

HubSpbt




MHCTPYMEHTDbI A9 NCCJTIEAOBAHU4A
U YINPABJIEHNA CUSTOMER JOURNEY

2. AHanuTuyeckue nnatpopmbol:

Google - i | ;
A A MIX N Amplitude
. \nalytics () Adobe nalytics ' .pO e @ P



MHCTPYMEHTDbI A9 NCCJTIEAOBAHU4A
U YINPABJIEHNA CUSTOMER JOURNEY

3. CepBuUCbI A9 cO60pa 06paTHON CBA3MU:

£ SurveyMonkeyr form E Google Forms qua\trics



ONTMMUSALINAG BOPOHKU NMPOOAX
C NTOMOLULbIO YINMPABJIEHNA CUSTOMER JOURNEY

1. AHanNM3 cnabblX MeCcT B BOPOHKe:

N3yuute Onpepenurte YcTaHOoBUTE
AaHHble NpPo6neMHble 30HbI NMPUYUHDI




ONTMMUSALINAG BOPOHKU NMPOOAX
HA MPUMEPE AMALLEN

Customers by # purchases
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ONTMMUSALINAG BOPOHKU NMPOOAX
HA MPUMEPE AMALEMN

Funnel of Customers Stages




ONTMMUSALINAG BOPOHKU NMPOOAX
C NTOMOLULbIO YINMPABJIEHNA CUSTOMER JOURNEY

2. MeToabl oNTUMU3ALLUUN BOPOHKM:

\ ‘- » ‘,,‘
?
Pa3
aTer

ynydywuTre MleDbCOHaN3aLms pa6boTka Ycunurte
UX/UI P = CTp MU KOHTEHTA O6paTHYI0O CBA3b



ONTMMUSALINAG BOPOHKU NMPOOAX
C NTIOMOLULbIO YIMPABJIEHNA CUSTOMER JOURNEY

3. \amepeHue pe3ynbTaToB ONTUMMU3ALLUM:

OnpepenuTte OTcne)xxuBaumre ApanTupyurte
KPI N3MeHeHMS noaxoAabl



ONTMMUSALINAG BOPOHKU NMPOOAX
C NTOMOLULbIO YINMPABJIEHNA CUSTOMER JOURNEY

MpuMepbl ycnewHbIX OoNTUMU3aLIUM

amazon & spotiy

YnpouwieHue rnpouecca noKynku Spotify: MpepocTaBneHMEe NePCOHANTU3NPOBAHHDbIX
c nomouwblo pyHKuuu "1-Click Ordering" NJeUJIUNCTOB U NOABGOPOK MY3bIKK ANS
M NepCcoOHasNIN3NPOBaAHHbIX nonb3oBaTesIen Ha OCHOBE UX MY3blKaJibHbIX

peKoMeHaaunm ToBapoB. npeannoyYTeHUM U NPOCyLUaHHbIX TPEKOB.



TUMNYHDbLIE OLLUBKU U JTYHLUUE NMPAKTUKHA
B YINMPABJIEHUUN CUSTOMER JOURNEY

S
HepocTaToK BHMMaHMA K KJIMEHTY:? A

1. He irHopupymuTe o6paTHYIO CBA3b

2. Yaenunte BHUMaHue KIIMeHTCKOMY CepBUCY




TUMNYHDbLIE OLLUBKU U JTYHLUUE NMPAKTUKHA
B YINMPABJIEHUUN CUSTOMER JOURNEY
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HeapexkBaTHaA NnepcoHanm3aLma:

1. Ucnonb3yuTte AaHHbIE

2. Y4nTbiBaTe MHOUBUAYANbHOCTb




TUMNYHDbLIE OLLUBKU U JTYHLUUE NMPAKTUKHA
B YINMPABJIEHUUN CUSTOMER JOURNEY

4 ™
HepauMoHanbHoe A
MCNoNb30BaHUE PECypCcoB:

1. ONTUMN3NPYNTE MapPKETUHIOBble KaMMNaHUM

2. MpHMManTe 060CHOBaHHbIE peLUeHUS




MHETITPALIUA CUSTOMER JOURNEY
B KOMIMJIEKCHYIO MAPKETUHIOBYIO CTPATEINIO

B3anMoaemncTeme Mexxay KaHanamm:

o OMHMKaAHaNbHOCTDL

o ViCNoONnb30OBaHME AAHHbIX



MHETITPALIUA CUSTOMER JOURNEY
B KOMIMJIEKCHYIO MAPKETUHIOBYIO CTPATEINIO

Ponb Customer Journey B MapKeTUHIoBOM MUKce:

e Customer Journey UrpaeT K/lO4EBYIO POJib B ONpeaeieHum
MapKeTUHIOBbIX YCU/IUN, TaK KaK OHa NOoMoraeT NoHsATb, Kak, rae

M Korpga Hambonee 3$pPeKTUBHO B3aUMOAEMUCTBOBATb C KJIMEHTaMM.

® Pa3paboTKa cTpaTtermm: 31o 3HaHUE MOXXET O6biTb UCMNOJIb30OBaHO
anga onpepeneHUa MapKeTUHroBoum crparterum, Bbibopa KaHanosB

KOMMYHMKaLUMN U pa3paboTKM MapKeTUHIroBbIX MaTepUasioB.



POJ1Ib OBPATHOU CBSA3U KJIMEHTOB B YMNPABJIEHUW
CUSTOMER JOURNEY. PACCbUJIKU + BOTDbI

3HaYeHMe o6paTHOMU CBA3M



POJ1Ib OBPATHOU CBSA3U KJIMEHTOB B YMNPABJIEHUW
CUSTOMER JOURNEY. PACCbUJIKU + BOTDbI

MeToabl c60pa 06paTHOU CBA3U



KPI U METPUKU O OLLEHKUN 2ODPEKTUBHOCTMU
YIMNPABJIEHNH CUSTOMER JOURNEY

® BoBne4yeHHOCTb K/IMEeHTOB

o KOHBEpCUS U NOBTOPHbIE MOKYMKMW

e YPOBEHb yAOBNE€TBOPEHHOCTH

U NOAJIbHOCTU K/ITUEHTOB



HOBDbIE NMOAOXOAdbl B

YINMPABJIEHNUN CUSTOMER JOURNEY

o

NUcnonb3oBaHue 605bLUNX
OaHHbIX U aHATUTUKU

OMHUKaAHaNbHOCTDb
NUcnonb3oBaHue
UckyccTBeHHoro MHTennekra (Al)
M MAaLUUHHOIO O6y4yeHus
@
—3
| 1y
YBenunyeHue ponu NUcnonb3oBaHue

MOOGUJIbHbIX TEXHONMOIrMM VR/AR TexHonorum



CNACUNBO KOHTAKTDI
3A BHUMAHWE!

Mmdeé

BPOHMUCJIAB rOPEAMEB

IT npeanpyHUMaTenb.
OcHoBaTe/1b U pyKoBoOAUTEb

MHKy6aTopa anga My3sbikaHToB AMADEI
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