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LleHHOCTHOE npepnoxeHue (Value Proposition)

— 9TO SICHOE M NPOCTOE UINOXEHME NMPENMYLLECTB, KOTOPbIE
noTpebuTtenu nony4art npy NOKynke NpoayKTa Unm ycnyru




Mutep ToMncoH

AETC‘D CTaTu¥ U co3aaTens wabnoxa

Digital-cTpater, cneuvanuaupyeTca Ha MapKeTuHre

1 pazpaboTke HoBbIX NpoaykToe. bonee 10 net
npeobpazoBbieaeT 6U3HEeC-CTPaTerny B CTpaTeruu
6peraoe, co2aaean ybeauTenbHble cooblerna ana
ueneebix ayautopui. Co3aaeT MHHOBALMOHHbIe digital-
cTpateruu ang GUHAHCOBBIX YCAYT, TEXHONOMUYECKMUX
KoMnaHui u B2B 6perHgos. Cpeau KNMEHTOB —
Barclays, Panasonic, Philips, Toshiba u HTC.

O LEeHHOCTHOM NPEANoXeHUM MOXHO FOBOPUTb, KOFAla NMPOAYKT KOMNaHUM COOTBETCTBYET
XeNaHUAM KNMEeHTa U NPOMUCXOAUT BoALLEOHOEe COBNaAeHue MeX /1y TeM, YTO Bbl AenaeTe

W YTO NHOAM XOTAT KYMUTb. TO NEPENOMHan TOYKa, B KOTOPOM cTpaTerusa buskeca
npeBpallaeTca B cTpaTeruio 6peHaa.
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Mutep TomncoH




LLlabnoH OcTtepBanbaepa

Value Proposition Canvas Template




The Value Proposition Canvas 1

Value Proposition Customer Segment
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LLlabrnoH UeHHOCTHOro NPEeANOXeHUa — 3TO
CXeMa, KoTopasi oTobpaxkaeT KIto4YeBbIe
npenmMyLLecTBa ToBapa 1 NokKasbIBa€eT, No4YeEMY

Jioan ero rnokynakwT
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Aewe Meay Toa

MakeT 6u3Hec Mofenn  Meanasnaien i PaspaGoran

Wrepauma Ne

OTHOWeHUA ¢ Monb3oBaTenbckue
3aKa4UKOM CermeHTbl

JANA KOTO Mbi A€N3EeM NPOAYKT 3HAYMMBIM?

Kniovesble 7 Kntouesble JlocTonHcTBa
napTHepsb! aKTUBHOCTU : npeanoMeHus

KTO Hawwk KA1o4esbie NapTHepbI? KaKkue aKTHBHOCTH HY)KHbI A9 NPUAAHNA B yem LeHHOCTb NPOAYKTA ANA 3aKa3uHKa? KaKue B3aMMOOTHOLIGHUA C HAMH 0XHAAET K70 Haw FnaBHbif nOTpeGHTENs?
KTO Halw# KNIOYEBbI2 NOCTABLIMKK? 3HAYMMOCTH NPOAYKTY? Kakue npoBnembi Mol NOMOraem pewars? NOAYYHTH KaKABIA NPeACTaBUTEND

Kakue Kouessle pecypbl Mbl Noay4aem ot A Kananos nocTasok? Kakue rpynnbl NpoyKTOB W CEPBHCOB Mbl NPONb30BATENLCKOrO CermeHTa? Maccoaud paition

napTHepos? JINA NOCTPOEHWA OTHOLIGHMA € 3AKAIHMKOM? NPeAOCTaBNAEM NONb3IOBATENLCKOMY CErMeHTy? KaKue U3 HUX y)Ke YCTaHOBAEHbI? ?:;‘;Z‘:" :;;:z:wﬂ

KaKkuMH KNI0YEBbIMKM AKTHBHOCTAMU 3aHHMAIOTCA Nonyyenua npubsinu? Kakue Hy)kAbl 3aKA34MKA Mbl YAOBNETBOPACM? KaK OHH MHTEIPHPYIOTCA C OCHOBHON Poswoobpasib)

napTHepsi? P— SRR Buanec-mopensio? Muozoueneaoii

Hackonbko OHW 3aTpaTHbI?
MOTHBAUMA ANA COTPYAMMYECTBA:

(poussodcmeo Hoousna npHMEpH
gnmumusauua U 3KOHOMUR . ; Pewrenue npobinem Mpoussodumenscrocms
PUCKOB U meii Nnaruposanue/YemaxoaneHue candeli Todempotio nod kauenma NepcononsHan noddepmxa
Nonyyexue KoHRpeMHIWG PECYPCoe ¥ akmueHocmed "PoGomaem” Ydonewwas noddepmra
Lusoim CamooBenymueanue
Cmamyckocme/Ep3nd Coobujecmea
Coamecmuon pa3pabomea
Uewa
YmeHewenue 3ompom
YMeHowenue puckos
AocmynHocme

Kntouesble & | P KaHanbl
]
pecypchl & NOCTaBKM

Kakwve pecypebl HyXHBI ANA NPUAIHNA Yepes kakue kananol Byger npoucxoauts
IHAYMMOCTH NPOAYKTY? NOCTaBKa B NONbLIOBATENLCKMI CETMEHT?
J\nA KaHanos NOCTaBoK? Kak npoucxoamT 310 ceitvac?
NOCTPORHUA BIAMMOOTHOWEHMIA C 3aKaINKOM? HaCcKONBLKO 3TH KaHaNb! MHTETPUPOBAHLI?
Nonyserus npuboinu? Kakoit pabotaet nywwe?

Kakoit Hanbonee IkOHOMUYecKM sdderTusen?

THNH pecypcos
pecyp! Kak umu nonb3yerca notpebutens?

PuiuvecKue
MHmennekmyonsHse 3Tany NOCTasoK
Henoaeuecxue
QuHaHCoBkE 1. ocosmanue
2. Quenra
3. Jawynna
4. Aocmaexa

5. Nocaenpodamwid 3man

MUCTOYHMKM Aox0a0B

KakoBbi Camble 3HaUUTENbHbIE 3aTPaThl B HaWel Mogenn? 3a YTO MMEHHO B NPOAYKTE NABTAT noTpebutenn?

Kakue u3 kntouesbIX pecypcos camele foporue? 3a YTO OHM NABTAT cervac?

Kakue u3 KAKoueBbIX 3KTMBHOCTEH Camble aoporue? KaK OHW ONNaunBaloT NPoaYKT ceivac?

Kak 6bl OHM xoTENN ONnavuneats?

CKONbKO NPUBHOCHT Kamabii M3 NCTOYHUKOB B MTOrOBLIM A0X0A?

CTpyKTypa 3aTpat

saw Hu3nec Gonbwe:

300ucum om 3ampam (Cxyanas CmpyKmypa 30Mpom, HUIKOR OUEHO mu NPood) MaKC a)
308UCUm Om NPOdYRMA (HOYEASHHOCMb HA CO30OKUE KOYEMCBEHHOT NPOByRYUL, MPOGYKM Ha NEPeom Mecme) TN DUKCHPORAHHNA PACUET LeH AMHAMMYECKHI PACYET LieH
Npoaaka akTveos LieHa no NpencKypaHTy Herouwauns
NpHMEpH XapaKTepucTHUK: Nnata 3a WCNONb3OBAHME 3aBUCMMOCTL OT CerMeHTa Ynpasnexue A0OXOAaMH
. " SR " ::::iasa NOANKCKY 3aBMCHMOCTL OT BEPCHM Real-time puHOK
sty n BN e
POYRISHE TR0 Peknama

www.businessmodelgeneration.com S @080
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NMcuxonornyeckun B3rnsaa:
noYyemy noaum aenaroT NOKYyrnkKku




BaxHo!

[n3anH-mblWwnNeHne (aHrn. design thinking) —
METOANKa, KOTOopasd nomMoraeTt HaUTU

O HECTaHOApPTHbIE pelleHnAd 3aaauyn,
OPNEeHTNPOBaHHbLIE HA UHTEPECHI MNMOJ1b30BaTESA.




MpoaykT

Boiroasl

'I | BrieuaTnenus

XapaKTepM CTUKU

KoMnaHus:
MNpoaykT:
MaeanbHbi KNUEHT:

LL1abnoH UeHHOCTHOro NpeAnoXeHnsa BKAKYAET 2/1eMeHThl NOBEeeHYEeCKOW NCUXOIOMMKN U AU3aWH-MblLLIEeHUA.
= P e

XKenaHua &

3aMeHuTenm
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u HoBbIn Wab6noH

Kaxkabl cerMeHT yrnyduweHHoro wabnoHa coaepXuT
BOMNPOCHI, HA KOTOPbIE€ HYXXHO OTBETUTD.

Mpoaykr KnueHr
I
Kaxue vyecrea
NOATANKUBAIOT
Jenosexa K nokynke?
Kaxue yyacrea
Boirogbi Bbi3bIBaET
nonb3osanne
npoayxTom?
Yem nonesex : XenaHusa
BaL NpoaYyKT? gl
: e Crpaxu
| BnevatneHns | 4 (LN
\ e s \ ol |
. Kakoabi ckpbiTne
5 Knventa? ;;g,"'--'--f?«a'é!ﬁpqg‘wgh....q.u,' B
a Baw npopykT?
S (il
XapakTepucTuku [ToTpebHocTH
K : PaunonansHbie
pacoreeif NPUHMAHB! NOKYNKW?
al = Yro niogm
ceivac
KomMnanus: MCNONbIYIOT
[poayxr: 3aMeHuTenu BMecTo
NpeanbHbiil KNUOHT; BaWero
npopyxTa

e
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. Crapran-akceneparop: packpbiBaeM HOBYIO LLeHHOCTb

K/ B CYLLECTBYHOLLEN XapaKTepucTmuke

Mpoaykr Knuenr

Eapacss OTKpbiTHIA MNpecrux Pacs
akceneparop

| —

Boiroawi ’ Bt
. Misyheng XenaHus
Buictpee Popmare
G MENE i camM»
Mpogykta-  yuutbes ndack
Han cpega - Coobuiecrso
I

BneyaTtneHus

Mecro CepbéaHblit THBHOCTb
s 613Hec

—

XapakTepucTukm [NoTpebHocTn

A Cuna lapeapg cpegm i
Mpodunbhbie  coo6uiecraa aKcenepaTopos DuHaHcb

——

e ——.

Komnanua: «Cknag uHHOBaUMA»

CoéMHble
KodeitHm SaMeHuTenu oduchl

[NpoaykT: akcenepaTop crapranos
MpoeanbHbld KNMEHT: NePCNeKTUBHBLIE

pacrtywme crapransl
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. Evernote: LEHHOCTHOE NpeAanoXxeHue

9 N MapKeTUHroeblie NocChblisibl

Mpoaykr KnueHr

Mpocrof . Bbcrpo

nocans AN cucrema anR.

Boiroasl —

o e
Hukorga AenaHns
HUNEro He

Bucrpui  flerko 3a6ypews . Denurbca

BneyaTtneHumsa

yeTpoRcTaax Moar B

XapakTepucTukm [loTpebHocTH

Coxpawner : MoMumwe 3anucsisars, "Cowwmm,w,‘

KoMnanma: «3sepHOoyT»

Ornpasurb

MNpoaykT: OHNAMH 3aMeTKH cebe emelin 3aMeHuTenu Texcrosbia
MipeanbHbiit KNMEHT: MOBUNBHLIE NPOPECCUOHANDI DOKYMEHTHI
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Bce cocmaernsouwue UeHHOCMHO20 rpeosrioXXeHUs «D8epHoyman
¢) OmpaxeHbl Ha O0HOU rnocadoyHoU cmpaHuuye
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O Pabota ¢ WwabrnoHoMm

UHCTpYMEHT AaeT BO3MOXXHOCTb:

1
[Nomouyb ntoasm u3 Pa3HbIX KOMaH pa6OTaTb BMeECTE.

2
[TpoBepuTL NPeanonoXeHUa O KNMeHTax u npmopuTteTax
MapKeTuHra.

3
BbICTpO onpeaennuTb KONMPanTUHroBbIM M OpeHAO0BbIN MOCHIN
(message) ona KamnaHun.
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Pa3paboTka LeHHOCTHbIX NpeanoXeHnn

O

LleHHOCTHOE npeAanoxeHue =
NNpobnema + PeweHue/llpoaykr
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Ba>kHo!

LIeHHOCTHOEe npeanoXxeHne —

9TO He croraH bpeHaa

(CpaBHUTE CO CrnoraHoM KomMnaHun Apple «Think different»

— «dyman nHaden)
7

HE NMO3NLUUNOHNPOBaHUE

(cpaBHUTE: Adroll — «PeTapretuHr-nnatdpopma Ne1n).
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THe vaLue
PROPOSITION
eXPLaINS

IMPORTANT!!!

THe vaLue

PROPOSITION
1s NOT:

How your products solves
problems/improves situations

What specific benefits
customers can expect

Why customers should buy
from you over your competitors

3 SLOGAN:
“Think Different” (Apple)

a POSITIONING STATEMENT
“The #1 retargeting platform™ (AdRoll)




3a20/1080K. OnnCbIBAET KOHEYHYIO BbIrOAY KINUEHTa.

[lod3azonoeok unu absau mekcma. NogpobHoe 0ObACHEHNE — YTO Bbl

npeannaraerte, KoMy U 3a4eMm.

MapKupogaHHbIU CrUCOK U3 mpex rnyHKMmoas (ro ebibopy). NepeveHb

OOCTOMHCTB U/UNn XapaKTepUCTUK NPoayKTa.

Bu3syarnbHbiu anemeHm. 13obpaxxeHne unu Buaeo ang rnoBblLLEHUS

NnpuBJ1IEKATENIbHOCTHA coobLeHus.

N/ (.\




HEADLINE

Describes the end benefit
you're offering to the
customer

A SUBHEADLINE
OR PARAGRAPH

Detailed explanation of List all benefits and/or
what you offer, to whom features
and why

3 BULLET POINTS
(opTionaL)

o O

A VISUAL ELEMENT

Show a video or an image
to enhance your message




4 7 ~—~~
_

O

UTOobObl COCTaBUTb LEHHOCTHOE npeanoXxeHne 6peHaa, BamM HY>XHO OTBETUTb

Ha HECKOJIbKO BOIMPOCOB.

*KT0 Baw notpebutens? CoctaBbTe CErMEHTUPOBAHHbLIN MOPTPET LeneBomn
ayauTopun.

*Kakyto npobnemy Bbl pelwiaete? «bonm» KnneHTa, KoTopble Bbl MOXETE
peLnTb.

*4T0 Bbl Npegnaraete? B yem cyTb BalLero npoaykra unmn ycryru.

*Kakne BbIrogbl Bbl NpegocTaBnseTe, B OTNIMYME OT KOHKYpeHToB? Balue
YHUKaNbHOE KOHKYPEHTHOE NMPEeNMYLLECTBO.

*Kak Bbl noaTBepaunTe ceou 3asBneHna? Npuseaute gakTol.




THE TOP TACTICS FOR DEVELOPING THE MOST EFFECTIVE

VALUE PROPOSITION FOR YOUR ORGANIZATION

(%% of people that use this tactic)

Clearly explaining the value
of products and services

Targeting specific value
propositions for specific
buyer personas

Clearly explaining why the
ideal customer should
choose your solution over
the competition

Competitive research

Developing unique value
proposition for separate
products or services

Testing value proposition
through various media
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CapoBas mebenb Hortus '\)
LleHHOCTHOE npeanoxeHne — «lneteHbIn KoMPopPT»

4 -

O n «Caposasi Mebenb Hortus py4yHon paboTbl ngeanbHo

BMULLIETCS B NOOON NHTEPLEPY.

¥ hORTUS

NJIETEHDBIA
KOM®OPT
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0 Ycnyrun chotocbemkn KATALOZHKA
LleHHOCTHOE npeanoXxeHne —
«PoTorpacdumn, KOTopble NomoraroT
npoaasatb» n « CHUMaeM KaTarorm,
NYKBYKN, MnaKesble 1 nandgcramn.
[ns nHTepHeT-MarasnHoB, LLOYPYMOB,
ON3anHepoB».

dorTorpaduu, Koropbie
[MOMOTaloT NMpojgaBaTh
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Take the wheel. osvewmiwrr |

«lNoesaka 3a CHUTaHHbIE MUHYTLID, N HUXKE:
«CapguTtech 3a pyrnb»




